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Artist's conception of Thorncliffe Park, Toronto, after completion. 
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an announcement 
of special interest 

to eastern Canadian 

real estate brolxers 
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BOULTBEE, SWEET & €O. LTD. 
VANCOUVER, B.C. 


Announces the opening of a department created to work with and answer enquiries 
from brokers in Eastern Canada. 


Western Canadian development we believe you will require a dependable ‘“‘on the 
spot” correspondent capable of answering enquiries with up-to-the-minute accurate 
information. We are also interested in setting up a reciprocal information arrange- 


Ea 


ment with any reputable Eastern real estate company. 


As a large experienced Western Real Estate House dealing also in mortgages, in- 
vestments, insurance and sub-divisions, it is our policy to give what we believe to be 
accurate and current information. 


Your enquiries will be given prompt and courteous attention if addressed as follows: 





Fr As more and more clients are becoming increasingly interested in the fast moving 
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BOULTBEE 
SWEET 
&CO 
LTD. 








Eastern Department, 


= 


Boultbee, Sweet & Co. Lid., 
555 Howe St., 


VANCOUVER, B.C. 


DOULIBEE, SWEET & CO. LID. 


555 HOWE ST., VANCOUVER, B.C. PHONE PAcific 7221 


—— tt LCC OLE ON LLL ALR NALA 
i 
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The Canadian Realtor is the 
efficial organ of real estate in 
Conada. It is published monthly 
for the Canadian Association of 
Real Estate Boards. 
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“It is well for a man to respect his own vocation, whatever 
it is, and to think himself bound to uphold it and to claim 
for it the respect it deserves.”—Charles Dickens. 


Tax Cut 


The removal of the 10 per cent sale tax on some 
building materials in the new federal budget has 
relieved the industry of a nuisance, even though the 
actual saving will be small overall. Sales tax ac- 
counts for about one per cent of the cost of an aver- 
age house, and a number of building materials re- 
main liable to tax. 


The exemption for additional structural steel for 
buildings is more important, since hitherto it was 
granted only for certain uses, and represented a 
large headache for constructors who had to decide 
which pieces of steel to be used were exempt and 
which were not. 


The Canadian Construction Association has been 
pressing Ottawa for some years to free more of the 
taxed building materials, and, encouraged by this 
success, will continue their efforts. They would like 
to see structural steel and electrical materials in all 
construction exempted. 


S. D. C. Chutter, general manager of the Associa- 
tion, doesn’t think the sales tax exemption as an- 
nounced would mean a great deal for the point of 
view of reducing construction costs, but it would 
eliminate something which has been a headache for 
both the government and the industry. 


* * * * * * * * * * 
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Another indication of the exodus 
away from the congested centres of 
large cities has been revealed with the 
official disclosure of plans for what 
the developers call ‘ta midtown Man- 
hattan of skyscrapers” that will begin 
to rise this spring on the site of the 
old Thorncliffe race track in the Lea- 
side district of Toronto. 


; 
; 


> 


To cost an estimated $100 millions, 
it is expected that Thorncliffe Park 
(the official name of the development) 
will take between six and seven years 
to complete. Built in 1920 on the out- 
skirts of Toronto proper, the Thorn- 
cliffe property, when it closed opera- 
tions in 1953, was completely sur- 
rounded by the city and formed a per- 
fect development site in the exact 
heart of Metropolitan Toronto. 


Outstanding Satellite 


Commercial head-office-type build- 
ings; certain types of industries; aver- 
age-rental, 15-floor “high-rise” apart- 
ments; many multi-level and garden- 
type apartments, with the attendant 
shopping centre, community centre, 
schools and churches—will all be in- 
cluded on the 388-acre site to provide 
what the planners say “will be one of 
the outstanding ‘satellite’ communities 
on this continent”. Over 4,000 dwell- 
ing units are planned. The planners 
have estimated that some 12,000 
people will live in the area. 
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Thorncliffe Park has been principal- 
ly financed by Canadian interests 
through a public offering of shares. 
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TO RISE IN TORONTO 
A City Within a City 





In officially releasing the plans to 
the press W. C. McLaughlin president 
of Thorncliffe Park Limited, said: 
“Conjecture has arisen in the past few 
months since we began our studies. 
Some of it has been in error because 
we were not in a position to publicize 
our thinking until now. Final approv- 
al has still to be gained on some as- 
pects, but I think I can say with assur- 
ance that the master plan is meeting 
with approval and that we are now 
in a position to accept clients for our 
commercial and industrial acreages. 
We have a backlog of applications al- 
ready.” 


C. B. Antill, general manager of the 
project, added: “‘Thorncliffe is the fin- 
est natural site for commerce, industry 
and living that exists on the continent 
today, proven through four separate 
surveys by banks and trust companies 
and each have said the same thing. 
Toronto is the second fastest growing 
city in North America and we mean 
Thorncliffe to be worthy of this honor 
by making it the gem of the mctro- 
politan area.” 


Mr. Antill, a former executive of 
F. H. McGraw & Company, engineers 
and constructors, has been responsible 


for over $300 millions construction 


and engineering work in his career. 
This includes the building of the 
Argentia base in Newfoundland, the 
Alaskan Canol Project and three hous- 
ing projects in California. He now re- 
sides in Toronto. 





Thorncliffe Park as it is now and as an artist conceives it will be in 1962. !n the latter picture, on the right, the artist has worked over the aerial 
photo appearing at the left. The view looks southwest to downtown Toronto four miles away. Residents using the Don Valley Parkway, left, will 
enter it by the cloverleaf, far left. Industrial acreage borders the CPR mainline, right. Commercial buildings will occupy the foreground and far 
distance. Community centre, schools, churches and shopping centre are in the middle, surrounded by apartment buildings. 


Internationally renowned F. H. Mc- 
Graw of Ontario Limited is to design 
and build the Thorncliffe project. Its 
parent American company has com- 
pleted over a billion dollars worth of 
construction since 1929. Steel mills, 
air bases, newsprint plants are some 
of its undertakings. It is currently 
building a $25 million fertilizer plant 
in Korea and a $150 million aluminum 
plant near Cleveland. 


Lease or Buy 


Thorncliffe Park management, us- 
ing the McGraw engineering facilities, 
means to design and construct, to in- 
dividual specifications, commercial and 
industrial buildings on the 400-ft. high 
plateau site, as well as the apartments 
which it will own and manage. The 
commercial and industrial buildings 
will be leased after construction, on a 
fixed rental basis. This policy, Mr. 
Antill states, will allow firms to ex- 
pand at once, without capital invest- 
ment. At the same time, Mr. Antill 
explained, Thorncliffe will also design, 
build and sell both plant and land to 
those concerns desiring outright own- 
ership. 


The developers believe the ‘“one- 
builder” policy will mean that a high 
standard of architecture will prevail 
and that investments will be protected 
for the long-range benefits of all con- 
cerned, including the overall asset to 
Metropolitan Toronto. 


A challenge to its planners, Thorncliffe 


will be a model among models 


Collaborators in Design 
Associated Engineers Inc., of Wash- 
‘ton, D.C., are assisting the develop- 
ent as planning consultants. Its ex- 

vert. designed the 5,200-unit war 

’ ing project at Newport News, Va., 
» 2400-unit Swifton Village in Cin- 
natti, the Langley Park project in 

Mtarvland comprising -1,500  apart- 

ts, 1,000 homes and a $4 million 


pping centre. 


\ssociated’s president, Col. F. T. 

reross, 63, Who has been living in 

ronto since last fall, personally de- 
:c:ming Thorncliffe’s master plan with 
his associate, Pierre Ghent, said: ‘In 
> years’ experience we have never 

en nor worked an any like project 
anywhere in the world, that offers so 
much challenge to planners. Because 
Thorncliffe is a flat plateau, bounded 
on three sides by a twisting river val- 
ley, its isolation offers every opportun- 
ity to use imagination and top planning 
principles. We believe Thorncliffe will 
prove one of the world’s great exam- 
ples of commerce, industry and the 
individual living side by side in land- 
caped harmony.” 


Harmony is Key 


Harmony seems to be the key 
word for Thorncliffe,” says E. J. 
Brisbois, chairman of the Leaside 
Vianning Board. “This is the first time 
to my Knowledge,” he said, “that a 
developer, municipal council, muni- 
cipal and = metropolitan planning 
beards and the Board of Education 
have come together to plan in ad- 


vance before the formal presentation 
of a plan.” 


Mr. Brisbois went on to explain that 
many items had to be decided such as 


> 


the amount of green space necessary 


ANAQOS YAR 


LIMITED 


for urban living, the disposition of 
traffic arteries and schools for child 
safety, the preservation of the natural 
view, the division of clearly defined 
commercial, industrial and _ living 
areas. 


“Full services including schools, 


water, sewers, police and fire protec- 


tion, will be provided by Leaside as 
they are needed,” Charles H. Hiscott, 
Leaside’s mayor, said. ‘“‘The imagina- 
tion and aggressive determination 
shown by the developers has gained 
our unqualified approval,” Mayor His- 
cott continued, “for the plan they have 
presented will make Leaside the real 
heart of the metropolitan area as well 
as being the geographic one as it 
actually is.”’ 


Leaside Co-Operative 


From Murray V. Jones, director of 
planning of the Metropolitan Toronto 
Planning Board, came word that his 
group stands ready to assist Leaside 
in all stages of the development if 
their aid is requested. He added: “The 
proposed development strikes a good 
balance between industry and high 
density housing. Although the latter 
aspect looms large it is acceptable be- 
cause of the topography and the large 
area of adjacent valley parkland.” 


Mr. Jones warned that Thorncliffe’s 
proposed population density figure 
should not be considered precedent- 
setting by other developers working 
under different circumstances. “One 
aspect we do welcome,” Mr. Jones 
concluded, “is that high-rise apart- 
ment parking will be underground.” 


The development of the Don Valley 
parkland below Thorncliffe will form 
the final phase of the giant project. 
A nine-hole golf course and a sports 
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320 Bay St., Toronto 
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centre including tennis courts and a 
curling rink are planned for the use 
of Thorncliffe’s residents, to be lo- 
cated in the natural setting along the 
river. This project will not be started 
until all other aspects have been com- 
pleted. , 


Former Race Track 

Bought by the Thorncliffe company 
last year for $3.6 millions, the location 
was the site of the Thorncliffe race 
track, built by the Thorncliffe racing 
& Breeding Association in 1920. 


President of Thorncliffe Park Limi- 
ted is W. C. McLaughlin of Toronto. 
R. J. Baker is vice-president and sec- 
retary-treasurer. M. Unger is second 
vice-president. Other members of the 
board of directors include D. H. Cox, 
B. L. Coyne, D. D. Jewitt, F. J. Mayo, 
H. Plaxton, K. M. Smith and A. A. 
Walker, all of Toronto. 


Crang & Boake of Toronto have been 
retained as the associate architects. 


Historical Committee 


Members of the committee at pres- 
ent compiling historical data of C.A.- 
R.E.B. request that any members who 
have records of Association confer- 
ences other than the fourth and fifth 
should forward them to D. H. Koy, 
chairman of the committee. They 
would also like to have copies of all 
the bulletin-form Canadian Realtor of 
past years. It is hoped that, with the 
co-operation of members who may 
possess relevant material, it will be 
possible shortly to have written the 
complete history of the Association. 


Substant?al 
U.S. funds 
for Canadian 
Real Estate 


Agents offerings 
, are invited 
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National Capital Plan 


The war effort, and the tremendous industrial, com- 
mercial and cultural development of Canada as a nation 
which followed, resulted in great expansion in federal 
activities, affecting Ottawa both as a city and as a seat 
of government. The large increase in population and ex- 
tensive residential development of the past decade has 
resulted in the integration into a metropolitan area of the 
former urban cores of Ottawa and Hull with their loosely- 
connected suburbs. At the same time, the Capital’s de- 
velopment towards a more cosmopolitan community is 
refiected in the fact that in 1939 representation from 
abroad consisted of three High Commissioners’ offices and 
five legations; today there are 30 embassies, nine legations 
and six High Commissioners’ offices. 


Wartime accommodation needs were met by an exten- 
sive building rental program and by the erection in parks 
and other available space of temporary wooden office 
buildings. 


Need Still Great 


Despite the large federal building program over the 
past decade, the need for new office accommodation is still 
far from being met. Urgent need, or expediency, however, 
has not been permitted to lower standards or overrule the 
Master Plan. 


Where possible, the policy has been to decentralize the 
new departmental buildings while at the same time com- 
pleting the desired development of the central area and 
Wellington street. Decentralization was recommended as 
a means of avoiding increased downtown congestion and 
of permitting civil servants to live in residential areas near 


their offices, as well as for obvious Civil Defence reasons. 
As a result large building sites have been acquired or des- 
ignated in all parts of the capital area and space is now 
available to meet federal building needs for the foresee- 
able future. The Federal District Commission, as required 
by law, has approved—and in some cases co-ordinated— 
development of a dozen major site plans, and approved 
architects’ plans for about 150 federally-constructed build- 
ings. Some of the projects, such as head office of Central 
Mortgage and Housing Corporation in the east end, have 
been completed. Farther east on the Montreal Road there 
has been extensive construction by the National Research 
Council. In Hull the new Government Printing Bureau is 
nearly completed. In the west end of Ottawa progress 
continues on the development of the Tunney’s Pasture 
site. The $16 million expenditure here to date has been for 
a new Bureau of Statistics, Department of Public Works 
testing laboratories, a record building, laboratories for the 
Department of National Health and Welfare, and for 
Atomic Energy of Canada. More are projected. The De- 
partment of Mines and Technical Surveys plans extensive 
development adjacent to the present Bureau of Mines on 
Booth street, with a Geological Survey building and chem- 
ical laboratory to be constructed immediately. Other 
buildings for Surveys and Mapping branches will com- 
plete development of the site. 


A large tri-service hospital is to be located on Depart- 
ment of Veterans Affairs property in the rapidly expand- 
ing area of the city south of the Rideau River. The De- 
partment of Public Works and the Post Office Department, 
both now in the central area, will move to a large site on 
the Bowesville Road in the southern section of the city. 
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Architects for both buildings are A. J. Hazelgrove, Ottawa, 
a association with Shore and Moffat, Toronto. Much of 
the Carling avenue frontage of the Dominion Experimental 
farm is coming into use as building sites for the Depart- 
ment of Agriculture. 


ncAF operational flying is now centered at Ottawa Air- 
eet. and the FDC has co-ordinated development plans 
ie for the Department of National Defence, the De- 
rtment of Transport and the National Acronautical 
‘ablishment. A new terminal building adequate for an 
itional airport (Ottawa now is a trans-Atlantic 
native for Dorval) is being designed. Architects are 
leland and Strutt, Ottawa. 


West of the city at Shirley’s Bay is the Defence Research 
ird establishment, already developed and capable of 
rther expansion 


Among the last of the large government departments 
+t to move is the Department of National Defence. The 
ste recommended in the Master Plan, on the Baseline 


Orposite is a model of the proposed restoration of the 
+4. !|-Ottawa waterfront and the Chaudiére Falls area. 
Se'ow, foreground is the eastern part of Hull, with 
Ottawa across the river southwards. The new govern- 
ment printing bureau is at the left centre, and the boule- 
vacd in line with the bridge will be built on what is now 
sre CPR right-of-way. 
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foad near Pinecrest Cemetery at the southwestern bound- 
“ry of the city, has been acquired by the Department of 
Mublie Works, but considerations of military security may 


“mpel the Department to locate still farther from the 
'auit-up area. 


When the Defence Department’s new headquarters are 
“nally constructed, the temporary wartime buildings it 
~~ occupies in Cartier Square at the southern edge of 
. onfederation Park will be torn down and the site will 
‘© used for the National Art Gallery. Because of the 
i = for new accommodation for the National 
oe now housed in the east wing of the National 
Me ee ” here a fire hazard exists and there is room to 
- < only a quarter of the national art collection) a build- 
: Pe can be used as a temporary gallery and after- 
:. aoe kovernment offices, is to be erected as soon as 
a caer site of the Laurentian Building on Elgin 

f e western access to the Mackenzie King Bridge. 


Of othe : : . 
oo - the * New developments in the central area, Welling- 
eee . is the most important. The east building of the 

‘ns’ Memorial group is now completed and occupied 
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and the west building is under construction. Old buildings 
west of the latter to the junction of Sparks and Welling- 
ton streets will be demolished, and the block-long triangle 
will become a park. Across the street on the north side, 
overlooking the Ottawa River, is the site for the new 
National Library building, the design of which has been 
approved and a start is expected next year. No. 1 Tem- 
porary Building, one of three west of the Supreme Court 
building, is to be demolished to make room for the library. 
It will be the first of the temporary war-time wooden office 
buildings to go. 


The whole post-war building construction program rep- 
resents an expenditure of approximately $73 million, not 
including the National Library and National Gallery or 
the new Post Office Administration Building, the Depart- 
ment of Public Works buildings and the Department of 
Agriculture Administration Building. 


In addition, the Federal District Commission has ex- 
pended approximately $11 million on railway relocations, 
land acquisitions for railway, industrial and park and park- 
way use, and some park and parkway development. 


Joint Projects 


Since it was founded in 1899, the Federal District Com- 
mission has worked in co-operation with the City of 
Ottawa. Some of the federal parks are actually city 
property leased for nominal sums and developed and 
maintained by the Commission. The development of Con- 
federation Square in 1939 as the site for the National 
War Memorial was a federal-municipal project, with the 
Department of Public Works expending $3 million to clear 
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the central section for the Memorial, and thé city widen- 
ing and boulevarding Elgin street south to Laurier avenue 
at a cost of $1 million. 


The broadening of the Commission's terms of reference 
and the establishment of the National Capital Fund with 
the advent of the National Capital Plan led to a broader 
basis of financial co-operation. In 1950 the city annexed 
the urban parts of the adjoining townships of Nepean and 
Gloucester, permitting a unification of services throughout 
the urban area. The decentralization of federal depart- 
mental buildings led to the extension of municipal services 
into these areas considerably in advance of purely muni- 
cipal need 


Some $214 millions of the National Capital Fund is being 
used to pay the interest on the debentures over the first 
eight to 10 years of such “advance of need”’ projects. 


Contribution Ratios 


The amount of federal contribution to a municipal pro- 
ject, or municipal contribution to a federal project is cal- 
culated on the basis of which authority initiates a project, 
and the “degree of interest” of the other party. The 
Mackenzie King Bridge, first completed federal project 
under the National Capital Plan, was constructed with a 
view to opening up a new east-west route through the 
centre of the city and enabling heavy commercial traffic 
to bypass Wellington street in front of Parliament Hill. 
The city contributed 10% of the cost. The Commission, 
on the other hand, is contributing 16.6% to the Dunbar 
Bridge, being constructed by the city to extend Bronson 
avenue southerly over the Rideau River. The reconstruc- 
tion of Sussex street and the new “Bytown Bridges” over 
the Rideau River were city projects, but in view of the 


IT’S THREE 
FOR THE MONEY 


1. Most Readers 


The Daily Star's circulation of 397,460 shows over 138,- 
0CO more buyers daily than the other Toronto evening 
newspaper and over 150,000 more than the morning 
newspaper (September 30, 1955, Publisher's Statements). 


2. Most Prospects 


Every extra reader is an extra prospect for Realtors, 


and extra prospects mean extra listings, extra sales. The 


Star gives you the biggest single market in Ontario. 


3. Most Results 


Most readers mean more buyers thereby ensuring best 
results. Realtors in Ontario know they get a full measure 
of results in Toronto Daily Star Classified Advertising. 


The Toronto Daily Star 





number of federal buildings and institutions along its 
route, and the fact that it is a connecting link in the drive. 
way system, the Commission contributed approxim 
$1,010,000 towards the work. 


Present improvements to the Chaudiére crossing of the 
Ottawa River are being carried out entirely by the Com. 
mission, with the technical assistance of the Department 
of Public Works. 


ately 


Queensway Joint Project 


The Queensway, the east-west limited-access roadway 
being constructed on the former CNR crosstown tracks 
right-of-way, has become a joint federal-provincial-muni- 
cipal project, the Federal District Commission contriby- 
tion being most of the right-of-way, including land acquisi- 
tions for widening and intersections. Because it is to be 
a part of the Trans-Canada Highway, the Department of 
Public Works also will share in the construction costs. 
Total estimated cost is about $15 million, including about 
$5% million representing the value of the Commission's 
contribution. Like all projects in which federal funds or 
property are contributed, detailed plans must be sub- 
mitted to the Commission for approval. 


Another current municipal project is the widening of 
Carling avenue, which involves a federal contribution of 
land valued at about half a million dollars. 


The importance of comprehensive and up-to-date zoning 
by-laws in the municipalities within the National Capital 
District will be understood. Ottawa has begun to re-zone; 
Hull and several other municipalities in the Quebec sec- 
tion of the District are being re-zoned. To encourage zon- 
ing, the Federal District Commission has offered to pro- 
vide staff or funds to any municipality within the District 
for the preparation of zoning plans. Several Quebec muni- 
cipalities already have applied, but, as yet, none in the 
Ontario Section of the District. 


In the fourth category of purely municipal projects, 
Ottawa, like most Canadian municipalities in the post-war 
years, has had its hands full meeting the demands for very 
costly services, schools and roads for new residential areas 
rapidly developing under the pressure of increasing popu-: 
lation. The largest single municipal project is the exten- 
sion of the sewage and waterworks system to service the 
21,000 acres annexed in 1950. Although the work is being 
partly subsidized by the Commission, most of the estimated 
cost of about $23 million falls upon the city. 


Planning Area Board 


A Planning Area Board was established under Ontario 
legislation in 1937, with Ottawa as the designated muni- 
cipality under the Act, and the other members the seven 
remaining municipalities within the Ontario section of the 
National Capital District. The Federal District Commis- 
sion is represented on this Board as well as on its techni- 
cal advisory committee. An area of sub-division control, 
largely conforming to Ottawa’s municipal boundary, con- 
trols sub-division of land within its limits, but so far, at- 
tempts to establish the “green belt’? around the urban 
area as recommended in the Master Plan have not been 
successful due to failure by the adjacent rural municipali- 
ties, within whose boundaries most of the belt lies, to do 
the necessary zoning... The result has been extensive ribbon 
development and some sub-dividing within the belt area. 
The problem is recognized, however. Recently the Prime 
Minister announced that certain restrictions would be 
placed on Central Mortgage and Housing Corporation 
housing loans in the green belt area, and discussions with 


(Continued on page 26) 
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ta Construction 


Le Futur de L'immeuble 


1} y a probablement plus d‘éléments 
ers qui touchent a la prospérité de 
iustrie de la construction que tout 
re aspect de notre économie na- 
nale Cette méme industrie joue 
in role trés important dans le déve- 
»spement de notre prospérité natio- 


‘ 


}-nviron un cinquiéme de notre force 
wrneére depend directement ou in- 
rectement de l’accroissement conti- 
i] de la construction et on peut con- 
ierer cette industrie comme une 

homme mesure pour mesurer notre 

rogres économique. 


Une discussion sur la Construction 
entraine necéssairement quelques re- 
marques sur la main-d’oeuvre, sur les 
matériaux, sur le capital a investir, 
sur les terrains disponibles, sur l'urba- 
isme et sur la mise en vente des 
produits. Chacun de ces items peut 
‘eranger les calculations les plus ap- 
profondies. Cependant la continuation 
iv conditions favorables pour l'acqué- 
rement et le développement de chacun 
‘entre eux assure la marche triom- 
phale de notre prospérité canadienne. 


‘ecm 


La main-d'oeuvre 


l.a main-d'ouevre que l'industrie de 
construction emploie est rélativement 
compétente. Il est vrai qu’il nous 
manque beaucoup d’ouvriers experts, 
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mais il semble que les nouveaux déve- 
loppements scientifiques en ce qui con- 
cerne les materiax de construction ont 
compensé de beaucoup ce_ grand 
manque. Les salaires sont considérés 
comme étant au dela de la moyenne 
du pays et on ne voit pas pourquoi 
ceux-ci ne continuraient pas d’aug- 
menter. Ceci et le fait que plusieurs 
conventions ouvriéres ont été signées 
pour une période de deux ans rendent 
la possibilité de gréves quasi-impos- 
sible. 


Partout dans le pays les chantiers 
de construction ont continué d’opérer 
durant les mois d’hiver, ce qui em- 
pécha les crises économiques des hivers 
passés. Il n'y a pas de doute que cette 
tendance, initiée par L’Association de 
Construction Canadienne avec l'aide 
des agences gouvernementales, a fait 
beaucoup pour assurer le dévelop- 
pement économique et pour empécher 
la démoralisation parmi la force ouvri- 
ére en prévenant le chaumage. 


Une autre consideration impor- 
tante est le fait que la demande pour 
le matériaux de construction s'est faite 
plus abondante cette année, ce qui fut 
encore trés salutaire a la situation 
économique. Les résultats des initi- 
atives ci-haut mentionées ne se sont 
pas encore fait sentir. Mais on peut 
affirmer qu’il y a ici une conception 
trés nouvelle, une idée revolutionnaire 


qui rend impératif une ré-évaluation 
de notre attitude fondamentale en ce 
qui concerne l'inévitabilité des oscilla- 
tions saisoniéres dans certaines in- 
dustries canadiennes. 


Les Materlaux 


La situation des materiaux de con- 
struction est toujours critique mais 
est depuis prés d’un an dans un état 
stable et constant. Il est vrai que dans 
certaines catégories la demande est 
plus grande que la production, cepen- 
dant on a raison d’étre optimiste et de 
penser que le manque ne s’accroitera 
pas. Cette conclusion-la est prouvée 
du fait que les manufacturiers de 
l’acier et du ciment ainsi que plusieurs 
autres manufacturiers de materiaux 
de construction préparent des expan- 
sions monumentales qui surpassent 
toutes prédictions passées. La con- 
fidence de ces manufacturiers dans le 
développement continuel et propice de 
l'industrie de la construction est de- 
montrée du fait qu’ils accordent dans 
leurs plans de production une marge 
trés large pour satisfaire les demandes 
futures. Ceci est consideré comme 
étant d’un bon présage: les manufac- 
turiers de nos jours ne depensent pas 
des millions pour assurer les demandes 
futures 4 moins qu’ils soient assurer 
que leurs dépenses ne seront pas fu- 
tiles. Il ne faut pas penser que les 
récents développements d'’expansion 
dans |’industrie de l’acier et du ciment 
sont des mesures d’urgence car il n'v 
a pas de doute que leur expansion est 
determinée par leur realisation de 
besoins futurs. 


Cependant, les expansions dans ]’in- 
dustrie de l’acier ne produiront pas de 
fruits avant 1957. Ce fait rend la quasi- 
crise occasionée par le manque de cet 
important produit défavorable a l’in- 
dustrie entiére. Les manufacturiers 
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de l’'acier ont des demandes six mois 
d’avance et le fait que le Canada con- 
struira dans une avenir prochain une 
pipeline transcontinentale: la crise ne 
fera que s'accroitre. Méme la réduc- 
tion importance dans l'industrie de 
l’‘automobile n’améliorera pas la 
situation. Alors il va sans dire qu’en- 
viron deux-tiers de la construction 
sera affecté par ce manque et ainsi on 
ne peut se permettre de prevoir un re- 
cord pour cette année. 


La situation ne s’améliore pas du 
fait que les employés de l’acier pro- 
jettent de faire la gréve dans un ave- 
nir rapproché. 


En conclusion on peut se permettre 
d’espérer que cette expansion future 
permettra le plus grand développe- 
ment de notre industrie et éliminera 
plusieurs des difficultés les plus séri- 
euses. En attendant que cette expan- 
sion soit en vigeur, la compétition fé- 
roce pour les matériaux nécessaires a 
la construction se continuera. 


La Question du Capital 


Il n'y a pas de doute que l’argent 
n'est pas rare. Le probléme ici est la 
distribution de cet argent. Il y a plusi- 
eurs mois les banques annoncaient une 
réduction dans leurs préts-a-terme. 
Ceci ne causa pas de panique car on 
réalisa tres bien qu’on peut toujours 
compter sur des enterprises privées 
pour trouver les fonds nécessaries. 
Cette réalisation-la est certainement 
prouvée du fait qu’on remarque depuis 
la réduction banquiere une augmenta- 
tion de fonds qui proviennent de 
sources privées. Les compagnies d’as- 
surance s’attendent a une augmenta- 
tion de 25% dans leurs ventes annu- 
elles. Les préts hypothécaires ont la 
large part de cette augmentation. 


Le probleme primordial est d’as- 
surer que l’acheteur éventuel de mai- 
sons pourra trouver les fonds néces- 
saires pour conclure son marché. 
Chaque famille canadienne désire pos- 
séder sa propre maison. II faut leur 
en faciliter la tache. Il est vrai que 
les reglements du N.H.A. devenus en 
force en 1954 ont facilité la tache pour 
plusieurs de nos familles canadiennes. 
Mais on peut assurer sans peur d’étre 
contredit que le pere de famille ne 
peut se permettre l’achat d'une 
maison que lorsqu’il gagne environ 
$4,000 par année. Les statistiques de 
l’an dernier prouvent que la grande 
part de ceux qui achetérent une maison 
gagnaient au moins ce montant-la. 
Alors que faire de ceux qui ne gagnent 
que $3,500 par année? Ces gens-la, 
certainement désirent posseder leur 
foyer, mais leur situation financiére ne 
leur permet pas de donner le montant 
initial, de payer les taxes, les assu- 
rances, et les payements mensuels. 
Alors il est impératif que le coat de 
construction diminue, ce qui permet- 
tera une réduction dans le prix de 
vente. Aussi il faut que les conditions 
d’achat soient plus avantageuses afin 
que la grande part de notre population 





puisse réaliser son réve. Plusieury 
agents d’'immeubles ont blamé les ré. 
glements du CMHC comme cause ini- 
tiale du prix élevé de la construction 


La Compétition 


La réduction du coat de construc. 
tion est assurer d’un autre fait sai). 
lant: le développement d'une compé- 
tition assez serrée entre les divers 
entrepreneurs. 


Depuis plusieurs années la construc. 
tion canadienne s’accroit de plus en 
plus. On voit une augmentation tres 
importante de compagnies de cons- 
truction. Ces compagnies-la désirent 
un profit assez substantiel: alors i] va 
sans dire que la compétition est assez 
ardue mais trés propice 4 notre dé- 
velopment économique. 


Une Rumeur 


Le mois dernier le Président sor- 
tant-de charge du O.A.R.E.B. a fait la 
prédiction suivante a l’'assemblée an- 
nuelle de l’association. I] prédit que le 
Gouvernement fédéral ferait des ar- 
rangements pour que les réglements 
du N.H.A. s’appliquent autant aux 
maisons de seconde main qu’aux 
neuves. Le Gouvernement démentit la 
rumeur en insistant que la N.H.A. fut 
initié pour rendre plus facile la con- 
struction de maisons neuves. Aux 
yeux du Gouvernement la rentrée du 
N.H.A. dans le marché des maisons de 
seconde main ne faciliterait pas la 
raison-d’étre de l’acte. 


L’explication du Gouvernement est 
certainement raisonable. Mais il 
semble qu’on oublie un point trés im- 
portant: n’est-il pas vrai que la mise 
au marché de maisons de seconde main 
dans le cadre du N.H.A. réaliserait 
plus facilement le réve de nombre de 
familles canadiennes qui ne peuvent 
se permettre l’achat d'une maison 
neuve? Il n’y a pas de doute que la 
réponse a cette question est OUI. Les 
agents d’immeubles comparent ce pro- 
bléme avec celui de l’automobile. Is 
considérent, et avec raison, que Il’ac- 
croissement dans la production de 
automobile permet une diffusion plus 
grande, et plusieurs personnes qui ne 
peuvent se procurer un auto neuf 
peuvent se permettre une machine de 
seconde main. On realise facilement, 
cependant, que l’on ne change pas de 
maisons aussi souvent que l’on change 
son auto. Mais l'idée de rendre encore 
plus facile l'achat de maison—l’achat 
de cette commodité si essentielle et 
si nécessaire — est d’une portée si- 
gnificative. Peut-étre que le Gouverne- 
ment fédéral n’a pas dit le dernier 
mot sur cette question. 


epezes 
Les Utilitiés 
Cette période de “boom” qui carac- 
térise l'industrie de la construction 
donne lieu 4 un probleme qu’on ne 
pouvait prévoir il y a quelques années. 


(Continué sur page 18) 
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3.1. STEWART F 


by J. A. Lowden 


‘There is no question but that income is an important 
tecator of the value of commercial real estate. The in- 

« approach or capitalization process by which the 
‘ture flow of income is converted into a sum of present 
slues has become indispensable in it valuation estimate. 

While there are many types of income commonly re- 
‘erred to for purposes of this article, income will mean 

net income” or that sum remaining of gross income after 
teducting an allowance for vacancies, bad debts, and oper- 
ting expenses typical to that property. Before this con- 
.ersion of income into a capital sum can take place, the 
income must be studied and a decision made as to its 
quantity, quality and duration. 

The size of income is of first importance and, all things 
being equal, value will vary directly to the size of the 
income. 

As value deals with the future ,the size of the present in- 
come is important but only as an indication of what the 
future income might be. Will it increase, decrease or re- 
main stable? The answer to this question may be found by 
examining the following factors: Is the amount fixed by a 
long lease or can it be adjusted in relatively short periods 
by both parties? Does the lease contain a percentage 
clause permitting the landlord to participate in the ten- 
ant’s business? Are current rents above or below the 
market for comparable space? Is there any likelihood of 
vacancy in the foreseeable future? What are the trends in 
the neighborhood for this type of property? How strong 
is the tenant financially? How accurate has been the esti- 
mate of operating expenses and what direction will their 
future trend be, especially in the big items such as taxes, 
heat, maintenance and repairs, labor? 


Duration of Economic Life 


Duration is concerned with the remaining economic life 
of the property. How long can it continue to earn sufficient 
rental to yield an adequate return on land and improve- 
ments? Because of the discount principle, whether you 
estimate 40 or 45 years is of little account; but if an error 
is made in the early years, such as 15-20-25, it does have 
a real effect on value. 

Existing leases, future demand for this type of space 
in this location, levels of operating expenses, general eco- 
nomic life of the property. 

Quality of income relates to the certainty of collection 
and the relative management incurred. If a property is 
leased to a multi-million chain, the probabilities of rent 
loss throughout the lease period are slight. However, 
should the tenant represent a small local business with 
limited experience, perhaps you will have more trouble 
in making collection. 

If the rentals under a lease are excessive, that portion 
Which is above the market level should be discounted— 
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again affecting the value of the property. This same pro- 
cedure applies to percentages paid above minimums, ex- 
cept where it can be shown that this surplus can be ex- 
pected for some determined period or the remaining eco- 
nomic life of the property. 


The ratio of expenses to gross income can have con- 
siderable bearing on the quality of the net income. Take 
two properties, both having a net income of $3,000. The 
first has a gross of $100,000 and operating expenses of 
$7,000. The gross of the second is $6,000 with operating ex- 
penses of $3,000. A 30 per cent drop in gross rental on the 
first property wipes out the net income entirely; a similar 
drop in the second property reduces the net yield by 
$1,800 or 60 per cent. 

Now refer these general characteristics of income to 
commercial real estate. 

Although there are many cases of owner-occupancy 
among department stores, banks and insurance companies, 
for prestige purposes or for the need of specially designed 
quarters, and although some small commercial premises 
are owned-occupied as a protection against rent increases 
or the desire to engage in real estate investment or specu- 
lation, the majority of commercial space is occupied by 
tenants on a lease basis, the tenants paying a determin- 
able rental for a specified number of years to a landlord, 
in accordance with the lease terms. These tenanrt-occupied 
properties are traded on the market for investment pur- 
poses or for profit to be had through resale. Both types 
of transaction contemplate security of capital, present and 
future. In either case, the income to be earned by the 
property is an important factor in the price negotiation. 

Where investment is the motive, the present level of in- 
come as it relates to future income is a vital consideration 
in the price paid. 

The investor buying commercial property in reality 
buys an income stream. He will pay for that income in 
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proportion to the size of the income, the certainty of col- 
lection, and the period of time over which it can be col- 
lected. He will view the amount of management required 
and will also relate the depreciation allowance of his in- 
come tax position before settling on the price he is pre- 
pared to pay. Our tax laws are making investors acutely 
aware of the advantages of depreciation and this factor is 
receiving more attention than previously. We can readily 
understand that if all other things are equal, property A 
with a $200,000 improvement on a $50,000 piece of land 
will likely sell for more than property B with a $50,000 im- 
provement on $200,000 land. The investor generally does 
not buy with resale as a motive and the possibility of taxa- 
tion on aepreciation taken does not concern him unduly. 


Money Command Capacity 


The majority of investors purchase equities only in com- 
mercial properties. The capacity of the income from a 
property to command favorable mortgage financing con- 
tributes substantially to its value. Examine this point 
further. We have three properties—A, B, and C. Each 
produces an income of $10,000 per annum, of similarquality, 
each has a $75,000 first mortgage at 512 per cent, and are 
similar in other respects, except that A’s mortgage is re- 
payable in 15 years, B’s in 20 years and C’s in 25 years. 


Thus A produces—$2,674 per year after mortgage, 
B produces—$3,844 per year after mortgage, 
C produces—$4,510 per year after mortgage. 


Now, an investor requiring a 10 per cent return on his 
equity can afford to pay— 


$26,740 plus $75,000 or $101,700 for property A. 
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He can pay $38,440 plus $75,000 or $113,400 for Property B 
and $45,100 plus $75,000 or $120,000 for Property ¢. 


I recognize that the shorter amortization builds up 
equity faster for the owner, but I am also aware that 
most investors are more concerned with the dollars they 
have left over each year after paying all expenses. Pay. 
ments on mortgage principle are also taxable, which makes 
the equity reduction more burdensome. 


Should the .property be bought for a speculative gain 
and profit in resale, the relationship of present income to 
future income potential through change in leasing, with 
or without further capital injection, becomes the im- 
portant factor. 


The speculator buying for resale has a different ap- 
proach to the present income-earning capacity of the prop- 
erty. He purchases at a price that may give him perhaps 
a minimum return on his equity, hoping that by astute 
management, alterations or renovations he will be able to 
build up the income in quantity, quality and duration 
sufficient to allow him to resell within a reasonable time 
at a profit above his original price plus any costs of im- 
provements. Thus, it is the potential increase in income 
that weighs heavily in the value estimate of the property 
to the speculator. 


Financial Institutions in Field 


In recent years a number of our financial institutions 
have entered the field of real estate ownership. They are 
particularly interested in substantial assets and a good 
credit record. The tenant assumes all the responsibilities 
of the landlord while paying a rental that is net in every 
respect. The price paid by the institution depends on the 
ability of the rentals to return the capital invested at a 
satisfactory rate of interest within the lease period. For ex- 
ample, a net income of $30,000 can support a capital sum 
of, say $353,000 yielding 6 per cent and repaying purchase 
price in full in 20 years. This makes an attractive invest- 
ment for an institution who would probably buy bonds in 
the same company to yield substantially less. Thus, income 
again plays a decisive role in determining price. 


Buy and Lease Land 


Institutions have also become interested in the buying 
and leasing of land under important commercial build- 
ings. Because of the lack of depreciation, his type of trans- 
action is attractive only to organizations that are not tax- 
able on income from real estate investments. Here again 
the rental developed is a major factor in price paid. The 
institution’s approach is similar to the leaseback deals ex- 
cept its security in relation to investment is greater and 
no capital repayment is contemplated. Consequently, a 
lower yield is often acceptable. 


To conclude, income in the broad sense is one of the 
important indicators of value in commercial property, 
but only after it has been carefully analysed for the 
characteristics you have just examined: can its real im- 
portance be accepted in the value process. 


A self righteous lady accused a town workman of having 
been drunk, just because she saw his wheelbarrow outside 
a saloon. The workman did not defend himself against 
the charge; instead, that evening he left his wheelbarrow 
outside the lady’s home—all night long. 








3 Monthly Co-op 
e Statistics Report 


And Away We Go... 


We are off on a new adventure. Our first monthly co- 
operative listing statistical report. The Canadian Associa- 
' n Co-op Committee hope to bring you the Co-op figures 
from coast to coast each month for many years to come. 


The co-operative listing method of merchandising prop- 
erty has grown rapidly in Canada over the past few years 

nd certainly will play an ever-increasing role in the busi- 
ness of real estate. We are all well aware of the value of 
co-op to realtors, and how co-op provides more merchand- 
ise for our sales shelves. How it makes our boards strong- 
er and how, by participation, board members are provided 
with ever-increasing services. 


In addition to benefiting the reaitors, the co-op benefits 
vendors and purchasers. It permits them better service, 
which is, after all, the only commodity we as realtors 
have to offer. Co-op gives the vendor more employees, 
so to speak, as the listing is distributed to a large group 
of experienced salesmen and by the same token buyers are 
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more quickly obtained. There are other benefits to the 
vendor as we all know. However the three main benefits 
for the vendor are: (1) complete market coverage, (2) 
highest price by competition and (3) quickest deal sale. 


The major benefit for the purchaser lies in the efficiency 
and convenience of co-op service. The purchaser can speed- 
ily review the large selection of available properties in any 
given section of the city. Co-operative selling is truly the 
modern way of merchandising property to every one’s ad- 
vantage. 


What Our Statistics Will Show 


Our graph (Figure 1) will not be too revealing for the 
first year. The main picture will be better shown in 1957 
when we can compare our month-to-month progress with 
1956. Nevertheless, the graph will reveal our month-to- 
month peaks and depressions and overall picture for this 
year. The dotted line represents the cumulative tota! sales 
across the country, the solid line the month-to-month highs 
and lows. 


Gross Co-Op Sales 


Year ' Year 
to Date 


Population 
in Thousands 


4,472,405 
2,183,211 
1,920,005 
893,186 
910,750 
244,100 
759,849 
383,022 
302,750 
231,700 
135,824 
117,142 
83,365 
89,900 | 
91,600 | 
57,000 | 
43,000 
96,857 
$2,275 
52,600 
14,150 | 


4,055,208 
2,962,242 
3,052,487 
1,187,615 
983,258 
1,637,600 
943,025 | 
602,500 | 
583,249 | 
202,275 | 
270,950 
155,940 | 
178,200 
105,897 | 
28,750 | 
52,800 | 


8,527,613 1,250 
5,145,453 525 
4,972,492 225 
2,080,801 170 
1,894,008 220 
1,881,700 1,500 
1,702,874 390 
985,522 210 
885,999 101 
433,975 57 
406,774 
273,082 
261,565 
195,797 
120,350 
109,800 
101,250 
96,857 
94,540 
64,200 
38,700 
36,700 
19,300 
18,000 


13,149,391 17,219,261 | $30,368,652 








Figure 2 lists the vital statistics for individual cities and 
towns, showing the number of listings, listings sold, gross 
co-op sales in dollars for the month and cumulative totals 
for the year to date. 


Listed for Comparison 


We have purposely listed the cities and towns accord- 
ing to their gross co-op sales rather than alphabetically. 
This may seem a little unfair as no doubt Toronto, Van- 
couver, Hamilton will always be in the 1, 2, and 3 position. 
We fully realize that it is almost impossible for some 
smaller centres such as Orillia to ever appear as number 
one—on second thought I believe that nothing is con- 
sidered impossible by the realtors’ brigade from Orillia. 
Our reason for listing by gross sales is that each town can 
compare its position monthly with all other towns and 
cities of a similar size and so determine whether or not 
their co-op is operating at its peak capacity. 

We also hope from time to time to list the boards in a 
number of different ways. For example, by percentages 
sales to listings, listings in ratio to population, number of 
sales to population, gross sales to population or board 
membership, etc. 

It is our hopes that the co-op statistics and the com- 
ments carried by the co-op page will be of interest to mem- 
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bers, and that all boards will co-operate by providing the 
desired information promptly each month. 





“The Debate” To Be Feature 
At C.A.R.E.B. Conference 


Once again “The Debate” will be 
one of the features of the C.A.R.E.B. 
Annual Conference. This year it is in 
Halifax, October 1 to 3, inclusive, so 
mark those desk calendars now. Al- 
ways listed on the conference pro- 
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gramme simply as ‘“‘The Debate’, this 
spot on the programme is jam-packed 
with talent and gives forth many ideas 
and suggestions on a variety of sub- 
jects each year. 


Although short on history, The 
Debate is rapidly becoming an integral 
part of our conference, and each year 
new and different subjects and person- 
nel are being added to the programme. 
This year Col. B. Russel Ker of Vic- 
toria was appointed chairman of the 
debate committee and given the job 
of making the debate a permanent and 
steady part of the conference picture. 


Col. Ker has lost little time in get- 
ting things under way. The two teams 
who will do battle for the John B. 
Laidlaw Trophy, awarded by the To- 
ronto Real Estate Board in memory 
of John B. Laidlaw, secretary of that 


- board from 1937 to 1945, will be Ham- 


ilton and Vancouver. “This will be a 
real battle’, says Russel Ker, ‘“‘a mini- 
ature Grey Cup classic when Hamilton 
Tiger-Cats (undefeated, three-time 
Winners) take on the Vancouver 
Lions”. In addition to being an in- 
teresting and informative part of the 
conference programme, The Debate is 
designed to accomplish the following 
specific purposes: (1) to promote and 
encourage the art of public speaking 


among the members of C.A.R.E.B., 
(2) to encourage friendly relations be- 
tween competing real estate boards, 
(3) to develop new ideas and contro- 
versial subjects pertaining to real 
estate. 


It is further hoped that local boards 
will hold debates at the board level 
and possibly engage neighboring 
boards in friendly debates from time 
to time. The latter has already been 
done several times between Toronto 
and Hamilton, and has resulted in sell- 
out meeting every time. 


A suggested set of rules for debate 
procedure may be obtained from the 
executive offices of the association. 


Next to the personnel of the teams, 
the subjects are all-important. This 
year we have the teams lined up well 
in advance. All that remains are the 
subjects, and we want to have some 
that are of interest to the members. 
Perhaps you have a problem or have 
run into a situation that is contro- 
versial and would make a good subject 
for debate. If so, drop us a note very 
briefly explaining the situation and 
possibly suggesting a title. 

From now until conference time we 
hope to keep you abreast of the activi- 
ties of the debate committee, the sub- 
jects to be debated and the team per- 
sonnel. Debating is an interesting and 
enlightening form of education. De- 
bates are excellent proving grounds 
for the development of public speakers 
and they have been found to be an 
interesting feature of board meetings. 





oe 





Construction And The 
Future For Real Estate 


There are probably more factors 
“ecting the prosperity of the con- 
‘eyction industry than any other 
sect of our national economy, and 
t a industry in turn has a proportion- 
t effect on the national prosperity. 


About one fifth of our working force 
dependent directly or indirectly on 
the continued growth of construction, 
accounts for about the same pro- 
portion of our gross national product 
nd in short is a good yardstick by 
hich to measure our economic pro- 


"Tess. 


Any discussion of the construction 
picture divides itself easily into con- 
iderations of labor, materials, invest- 
ment capital, land availability, plan- 

ng and the market for the finished 
product. Any one of these factors can 
upset calculations, whereas favorable 
conditions in all of them practically 
guarantee continued prosperity. 


Quiet on the Labor Front 


The situation concerning construc- 
tion labor is relatively good. There has 
teen for some time a shortage of 
skilled artisans, but influx of new 
building materials has helped obviate 
this fact. Construction workers’ wages 
are increasing to the point where now 
this class of labor fares better than 
the national average and is likely to 
continue to do so. Strikes in the actu- 
al construction trades are not likely 
for the immediate future, nor have 
any major ones taken place in recent 
months. This may largely be due to 
the fact that many contracts at pres- 


ent in force are for two years’ dura- 
tion. 


Slump Softened 


The retention of skilled and semi- 
skilled labor in the construction field 
is being facilitated by the effort being 
made to prevent the drastic winter 
slump in construction activity. This 
Programme, largely one of public re- 
lations instituted by the Canadian 
Construction Association and govern- 
ment bodies, was much touted and 

‘ much berated when it first started last 
; year, but the fact that most large 
oe across Canada have reported 

he least drop in some years in winter 
employment has proven its efficacy. 
This programme has had the effect 
not only of keeping construction em- 
ployment at a more regular level, but 
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has also stablized the construction la- 
bor force. 


Another important consideration is 
that the demand for construction 
materials has been given a wider 
spread over the whole year than 
formerly existed; this in turn has had 
its ramifications to the benefit of the 
economy, since it has slowed the see- 
saw action of production levels in re- 
sponse to seasonal demand. The effects 
of the leveling out of construction act- 
ivity over the year are only beginning 
to be felt. This actually has marked a 
great break with tradition, and a re- 
vamping of our whole attitude towards 
the inevitablility of seasonal fluctua- 
tions in Canada’s production is cur- 
rently in order. 


Capital Expansion 


The materials situation is always 
crucial, and has been in a state of 
flux for the past year. Though short- 
ages in certain categories are bound 
to continue for most of this year, the 
overall picture is one of unbounded 
optimism. This is assured by the fact 
that both steel and cement manufact- 
ures, in addition to almost all other 
categories of building materials prod- 
ucers, are planning capital expansion 
to an extent that staggers all previous 
predictions. Their confidence in the 
continuance of construction activity 
record-making is signified by the fact 
that they are planning future produc- 
tion facilities which will not only take 
care of immediate demand, but which 
allow a comfortable margin for pro- 
duction beyond present needs. This 


is taken by many in the industry as 
reassuring; manufacturers of materi- 
als do not go out on a ljimb with ex- 
pansion plans entailing millions of dol- 
lars without being fairly certain that 
the action is warranted. The recent 
announcement by cement and steel 
companies for expansion should not 
be taken as emergency measures to 
counteract the present shortages. 
There can be no doubt that their 
market research has been progressing 
for a long time, and their confidence 
is as much a guarantee of continued 
activity as could be asked for. 


Steel Short 


However, plans for expansion of 
steel producing facilities will not come 
to fruition before 1957, which doesn’t 
help alleviate the near state of em- 
ergency which exists now. Steel 
production is spoken for at least six 
months in advance, and the cutback 
in auto production is not expected 


‘to have any great effect on supply. If 
.plans for the Trans-Canada Pipeline 


go ahead within a few months, as has 
been mooted in government circles, 
this will present a huge drain on pres- 
ent and future supplies. Commercial 
and engineering construction bear the 
brunt of the steel shortage, and since 
they represent two thirds of the con- 
struction figure, the continued em- 
ergency could very well put the kibosh 
on further record-breaking this year. 
Also, anticipated strikes in the steel 
industry do not enhance the produc- 
tion picture for the immediate future. 


About the only comforting aspect 
of this problem is planned expansion 
of the steel industry and the fact that 
increased supplies will be forthcoming 
within the forseeable future. Until 
then competition for existing supplies 
will continue heavy. 


Make Friends... 


By giving a gift subscription of the 
Canadian Realtor to your associates in the law, con- 
struction, insurance, mortgage and investment businesses. 
Your busine... friends and prospective clients will appre- 
ciate receiving the only Canadian magazine devoted to 
the latest thinking and up-to-date trends in the real estate 


business. 


A subscription costs only $5.00. Mail your cheque and 
the names of those you wish to receive a copy to the 
Secretary, Canadian Association of Real Estate Boards, 
1883 Yonge St., Toronto, Ont. 



















































































without oars? 





| 
| 
| Would YOU try to row a boat 
| 
| 








Of course not. Everyone knows you can't make much headway 
on any job unless you have the proper tools. But there are still 
many people who try to bulldoze their way through a job with- 
out the right equipment or know-how. The Canadian Realtor 
magazine is one of the tools of your profession designed to 
keep you abreast of current trends, news, developments and 
know-how in the Real Estate field. Our 1956 schedule of articles 
covering land speculation and development, boom cities, indus- 
trial and commercial investment as well as successful techniques 
used by successful realtors is a must on the reading list of all 
who have an interest in real estate and investments. 






















































To be sure you receive every issue 
mail the subscription order form now. 
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Money Plentiful 


There is lots of investment capita} 
around to finance construction of all 
types, but the distribution of this mon. 
ey is posing the main problem. The 
change in banking policy announced 
some months ago concerning reduc. 
tion of long-term loan from the 
chartered banks need not affect avail- 
ability of private mortgage money at 
this source. The fact is that private 
loan figures have increased and are 
continuing to increase even since this 
announcement. Insurance companies 
are expecting sales increases of up to 
25 per cent during this year, and real 
estate mortgaging is traditionally a 
main source of investment for them. 


Distribution Problem 


The main problem is to get this 
available money into the hands of the 
people who need it—prospective house 
buyers, in this instance. It is strongly 
felt by realtors and construction men 
that in spite of relaxed NHA regula- 
tions brought into effect in 1954 which 
facilitated house buying for a much 
larger portion of the public than be- 
fore, it has been fairly well established 
that home ownership is still feasible 
only for those making at least $4,000 
a year. Certainly by far the greater 
number of those buying homes in the 
past year have been in this income 
bracket or higher. That leaves a large 
number of Canadians making around 
$3,500 who want to own homes, but 
who are not in a financial position to 
make the required down payment and 
keep up taxes, insurance and monthly 
payments. The need is definitely for 
for lower cost housing ,and for regu- 
lations which will permit this section 
of the population to acquire homes. 
CMHA regulations have been blamed 
by many in the house construction 
field for being too stringent and con- 
tributing unnecessarily to mainten- 
ance of high construction costs. 


Competition Increasing 


Without doubt this problem, coupl- 
ed with increased competition between 
contractors and builders, is leading to- 
wards streamlining of methods and 
use of new materials to enable lower- 
cost house construction. 


Of course, one would not pretend 
that contractors are motivated only 
by altruism in their efforts to lower 
costs. Increased overhead for some 
raw materials and labor have shot 
costs higher this year; and the con- 
truction boom has attracted more 
firms into the field, with the result 
that margins of profit are being cut 
finer and finer. 








NHA to Older Homes 


After past-president Bert Katz of 
the O.A.R.E.B. made the prediction in 
his speech at the annual mecting last 
month, that the government would 
come into the older homes market 
with NHA, government sources were 
approached for confirmation or denial 
of the trend. It was denied, on the 
vrounds that NHA was set up to 
facilitate rapid construction of new 
housing; that extension of NHA terms 
to older homes would merely increase 
the turnover in these premises. and 
would not contribute to increasing the 
number of new homes. 


This point is true as far as it goes, 
but one fact the questioners had in 
mind which the government, at least 
at this time, chose to ignore, is that 
extension of NHA into the older homes 
ficld would permit more Canadian 
families to own homes than do now. 
This group of people would no 
longer be inevitably excluded from 
home ownership. And they certainly 
are excluded now. The spirit behind 
the idea as far as realtors are con- 
cerned is on a parallel with the think- 
ing in the auto field: that increased 
production of autos will permit a 
greater turnover, and those people 
who could never afford a new auto will 
be able to afford a second hand one. 
Hence autos will eventually be avaii- 
able and within the means of the vast 
majority of the people. 


Now the parallel cannot be taken 
too far, since families do not trade in 
their homes every two years to obtain 
the latest model. But surely the idea 
of making this essential and desirable 
commodity—private housing—avail- 
able to more Canadians, is an estim- 
able one. We doubt if the govern- 
ment’s last word on the subject has 
been heard. 


Utilities Problem 


The tremendous growth of housing 
developments during past years has 
raised an unforeseen problem, which 
contractors and realtors are now hav- 
ing to cope with. That is the problem 
of obtaining serviced land. This is a 
very real difficulty across the nation, 
particularly in areas surrounding 
metropolitan districts which are burst- 
ing at the seams. Municipalities have 
been, in latter month, unable to pro- 
vide the capital to service as yet un- 
developed land, and have taken to re- 
quiring the developers to guarantee 
_ Utilities and services, or at least col- 
laborate on their installation, before 
Permission for development is given. 
The necessity of these measures is 
largely acknowledged by contractors, 
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but the financial burden has become 
great, and of course has led to in- 
creased cost of housing--the very re- 
sult large-scale developments are de- 
signed to avoid. It is felt in many 
quarters that if the rate of municipal 
expansion continues—and all signs 
point to it—then the provincial or 
possibly the federal governments will 
have to step in with subsidies. 


Public Financing 


An alternative to this solution is il- 
lustrated in the recent Ladco experi- 
ment in Winnipeg. Here 38 contrac- 
tors are collaborating in developing 
an area in St. Boniface, pooling their 
resources to provide utilities and 
thence actual construction. 


Each has a proportionate number 
of shares in the company, and the 
whole operation is regulated to make 
sure that construction of the develop- 
ment proceeds at an orderly and logi- 
cal rate. Thorncliffe Park is another 
illustration of where pooled capital 
(here it is public investment capital) 
is found to do a job that cannot be 
done by individual companies. Pos- 
sibly the trend towards this corporate 
centralization will grow to overcome 
the utilities problem now confronting 
the house construction industry. 


There is one important aspect to the 
Ladeo plan which may mark a real 
revolution in real estate operation: 
the elimination of the middle-man- 
speculator in land. The Ladco plan 
permits forward buying; the partici- 
pants have land which will not likely 
be used for five to 10 years. At first 
the implication is that buyers of land 
and houses on these tracts at that 
future date will reap part of the bene- 
fit from this elimination of the specu- 
lator. But will they? Will not appre- 
ciation of the land’s value result in 
the final price being as high as it 
would have under a conventional buy- 
ing, speculation, selling set-up? That 
remains for the future to see. 


Coming Trend? 


Will publicly financed real estate 
development and building companies 
become the pattern of the Canadian 
house construction industry? Possibly 
greater centralization wou!i be an ef- 
fective means of increasing efficiency 
of such a diversified industry. The 
results of such a development cannot 
all be predicted at this date, however, 
and they would not all be good by any 
means. 


Need for Planning 


As our popuation burgeons, as cities 
grow and overflow into the surround- 


ing countryside, as new areas are 
opened up or reorganized—witness the 
north of Canada and the Seaway de- 
velopment—the need for planning with 
foresight and wisdom is forcibly rec- 
ognized. There are at present a piti- 
fully few qualified town planners in 
Canada, and these are mainly occu- 
pied with planning of major metro- 
politan areas and new model town- 
sites. The need for planning is actual- 
ly everywhere. To so many of the 
general public the term itself denotes 
only matters of town beautification, 
but the subject has many more facets 
than that. 


Town planning is the only means 
whereby our country can avoid becom- 
ing a patchwork quilt of hodgepodge 
Topsies, each town or city looking 
like an overgrown boy who has out- 
grown his clothes. It is the only 
means whereby municipalities can pro- 
vide for their futures, avoiding wasting 
money on utilities that will not be 
needed or plan efficiently for growth 
that is to come. Zoning, building, ex- 
pansion must all be done with a view 
to the final, however transient, result 
required: a town which will perform 
its purpose efficiently, which will op- 
erate economically, and which will 
offer its inhabitants an attractive 
place to live. 


Share Responsibility 


Certainly everyone is the housing, 
construction or real estate field must 
assume his share of responsibility, as 
well as take his share of the gravy, in 
the rapid physical expansion of our 
country. Those who are in a position 
to know the facts must attempt to 
institute measures which will guaran- 
tee, insofar as it is possible, continued 
real progress in these fields. 


We may think we're riding the crest 
of the wave these years, but when the 
war babies start building homes in 
about 1965 we will experience a hous- 
ing and real estate boom which will 
make 1956 look pale. We'll have to be 
prepared. 
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La Construction 
(de page 10) 


Ce probleme concerne la question des 
terrains disponibles aux chantiers de 
construction. Ceci est un probleme 
qui affecte toute compagnie de con- 
struction dans toutes les parties du 
Canada, mais plus particuliérement 
celles qui operent prés ou dans nos 
centres urbains. Les municipalités ne 
peuvent se permettre le développe- 
ment rapide des services municipaux. 
Alors il le’ « a fallu insister pour que 
les compagnies de construction assu- 
rent ces services avant d’obtenir la 
permission de construire. La nécessité 
de ces mesures drastiques est reconnue 
par les entrepreneurs, cependant le 
cout de construction a nécessairement 
augmenter, rendant ainsi impossible 
une reduction dans le prix de vente. 
On prévoit dans plusieurs cercles que 
si nos municipalités continuent leur 
développement actuel (un fait qui 
semble certain), alors les divers gou- 
vernemens se devront de fournir les 
cotisations nécessaires. 


Un Plan Alternatif 


Le développement du plan Ladco a 
Winnipeg nous donne une solution al- 
ternative. Ce plan consiste en ce que 
38 entrepreneurs collaborent afin d’as- 
surer la construction de mainsons et 
les services nécessaires sur une super- 
ficie assez grande de St-Boniface. 


Chaque contracteur a un certain 
nombre des parts de la compagnie, 
et le développement de la construc- 
tion et des services est defini pour as- 
surer une procédure logique et en bon 
ordre. Thorncliffe Park est un autre 
exemple de cette collaboration si béné- 
ficatrice. Ces entrepreneurs qui met- 
tent leurs ressources en commun ont 
realisé que ceci est le seul moyen de 
rencontrer les graves problemes poser 
par le développement accentué des 
municipalités et par le manque de 
terrains disponibles. 


Le plan Ladco a Winnipeg a aus- 
si effectuer un changement révolu- 
tionaire en ce qu’il a éleminer la néces- 
sité d'un agent secondaire. Le plan 
Ladco permet l’achat immédiat des 
terrains qui sont la proprieté des col- 
laborateurs. Il n’est pas nécessaire de 
passer entre les mains d’un vendeur 
de terrain. Alors on pretend que le 
cout du terrain est gardé au minimum. 
Cependant il y a ici un danger: il se 
peut fort bien que la valeur d’achat du 
terrain augemente en proportion avec 
sa nécessité. Encore ici on ne peut se 
permettre de prophétiser. 


Dans les cercles d’immeubles on se 
demande si la tendance n’es pas dans 
la direction du plan Ladco. I] se peut 
fort bien qu’une plus grande centrali- 
sation rendra le cout initial beaucoup 
plus bas et permettera une plus grande 
efficacité dans une industrie si variée. 
Seulement l'avenir pourra nous dire si 
cette tendance deviendra permanente. 





Un Urbanisme Efficace 


Notre population s'augmente de 
jour en jour. Nos cités se deploient 
dans les campagnes environantes. De 
nouveaux centres industriels, comme 
dans le Nord Quest, de nouveaux pro. 
jets d’expansion comme la canalisation 
du St-Laurent se développent avec 
une rapidité effrayante. Les resultats 
de cette augmentation, de ce deploie- 
ment, de ce développement exigent 
l’avénement d’un urbanisme efficace et 
sage. La pénurie d’experts qualifiés 
pour prendre la téte de ce mouvement 
si nécessaire est décourageante. L’opi- 
nion publique ne réalise pas assez la 
signification de l’urbanisme. On croit 
que ceci veut dire l’embellissement de 
nos cités et de nos villages. Alors i} 
faut commencer par éduquer le pub- 
lique afin qu’il réalise que l’urbanisme 
est le seul moyen par lequel notre pays 
ne deviendra pas un rapiécage d’une 
laideur effrayante et ne ressemblera 
pas a l’adolescent qui porte encore ses 
habillements de petit garcon. L’ur- 
banisme est, ecore, le seul moyen par 


lequel nos municipalitiés peuvent 
prévenir pour l’avenir, s’empécher 
de gaspiller l’argent des constri- 


buables dans des dépenses que 
l'avenir ne saura apprécier. C’est 
le seul moyen de se préparer 4a la 
croissance qui ne fait que s’accentuer. 
Les travaux de voirie, de construction, 
d’expansion doivent étre_ entrepris 
avec le but de rendre nos villes et vil- 
lages attrayants, mais avant tout avec 
le but de permettre aux citoyens de 
ces villes et villages une administra- 
tion efficace et économique. 


Toutes nos industries doivent co- 
opérer a ce développement, mais il 
semble que la plus grande part des 
responsabilités tombe sur les per- 
sonnes engagées dans la construction 
et dans l’immeuble. Comme récom- 
pense ils recolteront les grands fruits 
civiques et économiques. On se doit 
de préparer notre avenir. On se doit 
d'initier des mouvements et des me- 
sures qui garantireront la continuation 
de notre progrés économique. II faut 
réaliser qu’en 1965 une géneration 
future, issue de la guerre, commen- 
cera & construire et & demander des 
foyers. On doit sans faute étre prét a 
cette éventualité. 


Notice To Realtors 


All members subscribing to the 
“National Real Estate and Building 
Journal” through the Association are 
advised that the subscription is re- 
newable or new subscrptions may be 
obtained with the May issue at the 
following rates: 


One Year 
Two Years ..... 


$ 4.75 
7.50 


Three Years . 10.25 


EXECUTIVE COMMITTEE 
Dick Whitney, President, Kitchener 
F. N. McFarlane, Vice-President, Ottawa 


Regional Directors: Wilf Webb, London; Phil 
Seagrove, Hamilton; W. J. Nix, Toronto; 
Bernie Kelly, North Bay; P. H. McKeown, 
Ottawa 


Toronto Board Elect 
Officers For ‘56 


The largest number of Toronto 
members ever to attend an annual 
meeting, turned out on February 21 to 
elect officers and directors for 1956. 
Clifford W. Rogers, vice-president of 
A. E. Page Limited, was elected to 
head operation of one of the largest 
real estate boards in North America. 
Harry McArthur and Raymond Bos- 
ley were appointed vice-presidents. 


It was a history-making meeting, as 
Mrs. Grace Leckie was elected a dir- 
ector and became the first lady ever 


elected to the Toronto board of direc- 
tors. 


— 
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Real Estate Boards 


7 


Officers and directors for 1956, Toronto Real Estate Board, left to right, back row: W. H. 
Shortill, D. A. Brownridge, George Calladine, president of the salesmen's division, Harvey 
Keith, Thomas Hart. Seated, left to right: Harry McArthur, Mrs. Grace Leckie, C. W. Rogers, 
W. H. Dobson, H. W. Bleasdell, Raymond Bosley. Gawn Clemes is missing from the picture. 


In his retiring speech, Past Presi- 
dent W. H. Dobson thanked members 
of the directorate and committees for 
their support during his term of office. 
In commenting on the growth of the 
Toronto board and prospects for its 
continued growth, he recommended 
that all realtors in the Toronto district 
read the brief submitted by Metro’s 
chairman, Frederick G. Gardiner, to 
the Royal Commission on Canada’s 
Economic Prospects. This, he felt, 
outlines comprehensively the growth 
of the metropolitan area, a subject 


j 
i i Toronto Board's ver- 
t 3 sion of the $64,000 
Question programme 
is seen in action here, 
with Bill Sanagan as 
MC in true Hal March 
style. Contestants are 
put into the isolation 
booth where they at- 
tempt to answer ques- 
tions on any of three 
or four general real 
estate topics. Prizes 
start at a dollar, and 
double with each suc- 
cess. When the plateau 
of eight dollars is 
reached, the contest- 
ant goes home for a 
month to make up his 
mind if he'll try for 
the $16 question. If 
any question is missed 
after the eight dollar 
plateau the contestant 
receives a 1956 con- 
vertible Ronson lighter 
as a consolation prize. 


which all realtors should be thorough- 
ly familiar with. 


Other matters Mr. Dobson dealt 
with include the writing of the board's 
history, a work which is progressing 
favorably; the reduction of cases need- 
ing arbitration from 20 of last vear to 
12; success of the legislation and pub- 
lic affairs committee in obtaining for 
members up-to-date information on 
new zoning by-laws. The library also 
has minutes of all meetings held by 
the Metropolitan Planning Board, the 
Property Committee, the Board of 
Health, the Public Welfare Depart- 
ment and the Parking Authority. 


An increase of about 16% in listing 
and a sales volume of over one million 
dollars per week set all-time records. 
The success of the photo co-op sys- 
tem has attracted the attention of the 
Chicago Real Estate Board, who have 
requested that a member from To- 
ronto attend their special panel ses- 
sion on co-op listings in April. Mr. 
Dobson also reported that the setting 
of a 45-day minimum on listings about 
six months ago has caused a steady in- 
crease in number of listings sold. 


Ottawa 


The Ottawa Real Estate Board held 
its 36th annual meeting on January 
25, following a dinner at the Chateau 
Laurier. P. Hubert McKeown was the 
unanimous choice for president in 
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1956, and F. Norman McFarlane is 
again vice-president. 

Three new directors have joined the 
ranks of the board this year: W. S. 
Beveridge, Miss D. Jane McLean and 
J. A. Hurtubise, along with former 
directors A. M. Hallonquist, Ted A. 
Clark, F. E. Lavoie and D. Roy Wy- 
mark. 


Committees for 1956 were drawn up 
at the first meeting of the 1956 Dir- 
ectors, held on February 1: Member- 
ship—J. A. Hurtubise, chairman. Mem- 
bers: Irving Aaron, C. Ross, G. Hob- 
son, A. Wideman, M. Greenberg, A. 
Kelly. Grievance—A. M. Hallonquist, 
chairman. Forms—E. Lavoie, chair- 
man. Members: Miss D. Jane Mc- 
Lean, A. M. Hallonquist. Photo Co- 
Op—D. R. Wymark, chairman. Mem- 
bers: T. A. Clark, L. Wong, T. H. C. 
Shipman, H. Graham, B. Karp. Fi- 
nance—D. R. Wymark, chairman. 
Members: T. A. Clark, L. Wong, T. H. 
C. Shipman, H. Graham, B. Karp, C. A. 
Macartney. Advertising and Publicity 
—Ted A. Clark, chairman. Members: 
Mrs. M. Rand, H. G. Caldwell, E. A. 
Nicholson. Programme—W. S. Bever- 
idge, chairman. Members: Mrs. F. Nor- 
ton, F. Gill, J. Frip, J. A. Hurtubise, 
T. A. Clark, Neil Lewer. Appraisal 
Sub-Committee—F. E. Lavoie, chair- 

1an. Members: Miss D. Jane McLean, 
A. M. Hallonquist. Attendance—Miss 
D. Jane McLean, chairman. Members: 
E. Lavoie, M. Snelgrove, Miss D. Joe, 
R. Ananny, C. Sigouin, J. P. Downey, 
Miss E. L. Govenlock, R. Henry. Edu- 
cation—F. N. McFarlane, chairman. 
Members: T. Reddick, P. H. McKeown, 


Arthur B. Jacobson 


newly elected president of the Vancouver 
Real Estate Board. 
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C. A. Fitzsimmons, E. N. Rhodes, E. J. 
Oliver. Constitution, Ethics and By- 
Laws—F. N. McFarlane, chairman. 
Members: B. Katz, C. A. Fitzsimmons, 
D. R. Wymark, E. J. Oliver, P. H. 
McKeown. 


A community endeavor committee 
has not been formed as yet, but will 
be announced shortly. In addition, a 
convention committee will be set up 
shortly to make arrangements for the 
1957 O.A.R.F.B. Convention to be held 
in Ottawa—probably about the time of 
the famous sled dog races along the 
Rideau Canal. 


The Ottawa Board printed its own 
annual report this year on its 1250 
Multilith machine, in two colors. Con- 
tained in the booklet were the yearly 
reports of the various committee 
chairmen, which enabled President P. 
Hubert McKeown to streamline the 
annual meeting considerably over pre- 
vious years. 


Revision has just been completed of 
the salesmen’s examination for en- 
trance into the board, F. Norman Mc- 
Farlane, newly-appointed educational 
chairman, announced. The examina- 
tion, which formerly took four hours 
to write, has been shortened, and more 
emphasis has been placed on the prac- 
tical approach to selling. 


St. Catharines-Niagara 


The inaugural meeting of the St. 
Catharines-Niagara Real Estate 
Board was held January 19. H. J. 
Penton, chairman of the grievance 
committee of the Hamilton Board, 


Vancouver 

Arthur B. Jacobson has been elected 
president of the Vancouver Real 
Estate Board. According to their an- 
nual report Vancouver can now boast 
of being the largest real estate board 
in Canada. As of March 1, Vancouver 
reported a membership of 1,540, which 
is slightly higher than that of Toronto. 
Other officers elected for 1956 are as 
follows: 


President: Arthur B. Jacobson, 
Arthur B. Jacobson Realty Ltd.; vice- 
presidents: J. F. Kelly, Pemberton 
Realty Corp. Ltd., Gordon M. Mac- 
Kenzie of G. H. MacKenzie, R. G. Pat- 
terson, Archer's Limited. Directors 
are H. P. Bell-Irving, Bell-Irving In- 





conducted the installation of officers. 
In his address Mr. Penton congratu. 
lated the board on the achievement of 
high standards of ethics. He empha- 
sized that the success of any organ. 
ization is measured through the proper 
exercise of ethics and morality in a}) 
dealings. 


Officers installed were: Andy Haw. 
reliak, president; B. J. Grosse, first 
vice-president; C. C. Patterson, sec. 
ond vice-president; L. A. Plumley, 
past president. Directors are Robert 
Shumilo, Frank Laundry, Ted Graves, 
Ron Brown. Secretary-treasurer js 
John J. Dywan. 


Committee chairmen are: C. C. Pat- 
terson, ethics, legislation and by-laws; 
Harry Wetherley, membership and at- 
tendance; Ron Brown, publicity; Peter 
Gosen, sports and entertainment; Hu- 
bert Sheehan, education; Robert 
Shumilo, standard forms; Lloyd Knix, 
tariffs; C. C. Patterson, co-op. Public 
affairs and grievance committees re- 
main the responsibility of the execu- 
tive. 


Sudbury 


At the first general meeting of the 
Sudbury Real Estate Board the new 
executive for 1956 was elected. Art 
Sykes is the new president, Joe Kaitz 
is vice-president, three-year director 
is Oliver Laine, two-year director is 
Lorne Schaffer, and one-year directors 
are: W. Caswell, Charles Bell, Gordon 
Jones and Les Neal. Past president is 
O. F. Persian, and secretary-treasurer 
is Nicole Cyr. 


COAST TO COAST___ 


Arthur B. Jacobson Heads 
Largest Board in Canada 


surance Agencies Ltd.; Charlie Brown, 
Charlie Brown Ltd.; Harold Chivers, 
Chivers Realty Ltd.; S. G. Freeze, 
S. G. Freeze Realty Co. Ltd.; H. B. 
Itter, W. H. Itter & Son Ltd.; Len 
Korsch, Len Korsch Realty; J. K. 
Laverick, Atherton Realty Co. Ltd.; 
R. A. Pound, Campbell & Pound Ltd.; 
F. B. Urquhart, Gordon M. Thompson 
Ltd. 


The 37th annual report of the Van- 
couver board was perhaps the most 
complete and progressive report ever 
submitted to the Association's office. 
The report was 26 pages in length and 
was literally bursting with informa- 
tion, facts and figures recording per- 
haps the most phenomenal growth of 
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realm of superlatives, with a grand, 
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sny real estate board in the history 
of organized real estate. 


The growth of co-op, or Multiple 
‘sting Service, is almost beyond the 


total of $26 million in 1955 as com- 
eared to $11 million in 1954 and $5 
enyllion in 1953. 


It is a very difficult job for your 
itor to select the major points of 
snterest from this report as all com- 
-yittee reports indicated excellent pro- 
-ress. However, in addition to the co- 
» figures noted above, certainly the 
publicity and public relations commit- 
tee under Chairman Harold McRae 
,arrants a greater space than this 
magazine can afford. Here are some 
of the highlights of the activities of 
this committee: 


11) A NEW EMBLEM—A copy of 
this emblem was shown in the last 
issue of the Canadian Realtor. It 
is a clear and distinctive emblem of 
excellent design. 


(2) A PAID PUBLIC RELATIONS 
PROGRAMME via _ display and 
classified advertising in the press. 


(3) RADIO AND TV ADVERTIS- 
ING—To our knowledge Vancouver 
is the only board that has reported 
an active radio and TV advertising 
programme on board activities. Al- 
ready the Vancouver board have 
lined up the TV advertising pro- 
gramme for 1956 and a large por- 
tion of this form of advertising will 
be aimed at aiding the Multiple 
Listing Service. 

(4) OUTDOOR ADVERTISING — 
Billboard advertising was started in 
1954 and enlarged in 1955. Con- 
tracts for 1956 have already been 
undertaken and this form of adver- 
tising will continue. The committee 
appealed to board members for free 
space on their place of business and 
have been offered 15 free locations 
throughout the city. 


‘S) TELEPHONE DIRECTORY — 
The Yellow Pages of the B.C. Tele- 
Phone directory now classify a 
“Realtors” column. 


‘6) YEAR BOOK — The committee 
Produced a “Year Book” for sale to 
members and 1,000 such books were 
sold. Besides the daily reminder 
book it contains many items of in- 
terest for members. 


(7) PUBLIC RELATIONS COUN- 
SEL— Employment of a public re- 
lations firm for counsel in the over- 
all public relations programme. 
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(8) VANCOUVER REALTOR — The 
board now publishes a bi-monthly 
news sheet and plans call for this 
to became a monthly publication. 


Certainly congratulations are due 
the 1955 Vancouver executive and 
officers, not only from their own 
members but from realtors across the 
nation. 


Nanaimo 


The Nanaimo Real Estate Board 
will form a committee to work out a 
re-zoning proposal for Nanaimo and 
district which, after discussion by 
board members, will be forwarded to 
the city. It is felt that a re-zoning plan 
for the entire city area should be set- 
tled before any metropolitan sewage 
plan is finally adopted. 
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Alberta Convention 


Aubrey M. Edwards of Calgary, 
regional vice-president of the Cana- 
adian Association of Real Estate 
Boards, was elected president of the 
Alberta Real Estate Association at 
the ninth annual convention held in 
Red Deer on February 25. Mr. Ed- 
wards succeeds S. L. Melton of Edmon- 
ton. 


The convention, held for the second 
time in Red Deer and said to be the 
largest realtors’ provincial meet ever 
held, was attended by some 233 dele- 
gates representing more than half of 


the provincial membership. 


J. N. Winterburn of Edmonton was 
elected vice-president and directors 
elected to office include: E. Jackson 
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New officers of the Alberta Real Estate Association, elected February 25 in Red Deer, are, left 
to right: S. L. Melton, Edmonton, past president, J. N. Winterburn, Edmonton, vice-president, 
Aubrey M. Edwards, Calgary, president for 1956, and W. F. Johns, Calgary, secretary-treasurer. 


Mladen G. Zorkin, newly-elected 
president of the board, noted in mak- 
ing the announcement that the sewer 
plan should make provision for indus- 
trial and _ residential development 
many years in the future. 


Other officers elected at the annual 
meeting of the board include: Charles 
Miner, Ladysmith, vice-president; 
Thad LaPas, secretary-treasurer. Dir- 
ectors are Hugh Wilson, Archie Wat- 
son, Frank New, Charles Lenhart and 
Allan Armstrong. 


The report of the T. G. Norris com- 
mission enquiring into the conditions 
of the real estate business of the prov- 
ince was presented to the board. One 
of the outstanding recommendations 
of the report is that university stand- 
ard be required of future agents—a 
plan which, it is proposed, should be 
introduced gradually over a five-year 
period. A one-year training course for 
salesmen at the University of British 
Columbia was also proposed in the re- 
port. 


and E. Sanders, Calgary; H. Molstad 
and R. Grierson, Edmonton; J. Rush- 
feldt, Delburne; L. Coward, Leth- 
bridge and E. A. Wiseman, Red Deer. 


Only one resolution, dealing with 
the National Housing Act, was passed. 
The resolution asks the federal gov- 
ernment to give serious consideration 
to amending the NHA to facilitate the 
sale of older houses through easier fi- 
nancing terms than those currently 
prevailing. The resolution points out 
that most new home buyers must sell 
their present older homes before en- 
tering the new home market, and that 
today’s high down payments and ex- 
pensive secondary mortgage financing 
constitute a barrier for those seeking 
new homes. ; 


Other resolutions were discussed, 
but tabled and referred to committees 
for further study. 

Highlight of the convention was an 
address by Frederick J. Bashaw of 
Miami, Florida, nationally recognized 
realtor, sales consultant and lecturer. 
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Mr. Bashaw spoke on “Building Up To 
The Sale”, in which he covered such 
subjects as appraising for the sale, 
analyzing amenities, meeting objec- 
tions, closing with the buyer, and clos- 
ing with the seller. 


Mr. Melton presented the president’s 
report and W. Frank Johns of Calgary 
gave the financial statement and sec- 
retary-treasurer’s report. Other com- 
mittee reports at the meeting were 
given by C. J. Cote, education; How- 
ard Kell,, membership; and K. I. Lyle 
and J. T. Rich, resolutions. 


W. J. C. Kirby, MLA of Red Deer, 
outlined the provisions of the proposed 
Farm Loan Act that is being prepared 
by the provincial government. Mr. 
Kirby pointed out the government’s 
assistance in setting up funds to pro- 
vide long term loans for land, live- 
stock, farm machinery and equipment 
to young farmers. 


Michael H. Fisher, deputy superin- 
tendent of insurance for Alberta, was 
gusest speaker at the morning session. 


Mayor J. M. McAfee welcomed visit- 
ing delegates to his city after the con- 
vention was Officially opened by E. R. 
Wiseman of Red Deer, convention 
committee chairman. 


Mr. Melton presided at the evening 
banquet at which officers were install- 
ed by J. A. Weber, Edmonton, past 
president of the Canadian Association 
of Real Estate Boards. 


Central Alberta 


The Central Alberta Real Estate 
Board held their annual meeting Feb- 
ruary 8 in Red Deer. There were 17 
in attendance. 


President E. R. Wiseman reported 
on the affairs of the board for the 
past 12 months. He was high in his 
praise of the enthusiasm shown by the 
members during the year, and appeal- 
ed for greater interest by the mem- 
bers in the provincial and national 
associations. 


Secretary Frank McKee in his re- 
port showed that the board was in a 
very healthy condition both in mem- 
bership and financially. The member- 
ship of 24 reached an all time high in 
1955. 


Stanley L. Melton, president of the 
Alberta Real Estate Association, was 
present and spoke on the aims and 
objectives of Canadian Association of 
Real Estate Boards and the Alberta 
Real Estate Association. 


The following officers were elected 
for 1956: president, E. R. Wiseman, 
Red Deer; vice-president, 


William 


Bolze, Red Deer; secretary-treasure 
B. J. Roth, Red Deer. Directors: Frank 
McKee, Red Deer; D. H. Thorn, Red 
Deer; L. W. Puffer, Lacombe; John 
Innes, Sylvan Lake; Norman Leisch. 
ner, Red Deer. 
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Calgary 


The newly-elected Calgary Rea} 
Estate Board Co-operative Limited 
recently elected their slate of officers. 
Jack T. Rich is president, Elmer San- 
ders, first vice-president, E. B. Lyle, 
second vice-president, A. M. Edwards, 
past president, W. F. Johns, executive 
secretary. Directors are Larry Irvine, 
J. I. England, Doug Hawkes, Ben Bar- 
rington, Hardie deForest. 


Lethbridge 


At the annua Imeeting of the Leth- 
bridge Real Estate Board the follow- 
ing officers and committee chairmen 
were elected: Link Coward, president: 
W. Perkinson, vice-president; Lloyd 
Daniel, education; Gordon Anderson, 
membership; Gordon Reeves, public 
relations; M. Falkingham, secretary- 
treasurer. 


Appraisal Course 


Real Estate Appraisal Course No. 2 
will be conducted at McMaster Uni- 
versity April 16 to 28, and offers a fine 
opportunity to realtors in the vicinity 
to improve their acumen in this most 
important aspect of the profession. 
The course will be based on the case- 
study method, with written reports on 
at least two properties to be prepared 
by students. Lectures review funda- 
mental theories and principles relat- 
ing to the daily assignment of field 
work. The course is open to realtors 
who have completed Real Estate Ap- 
praisal Course No. 1, and who have 
had five years or more of real estate 
experience. 


Lecturers are David L. Montonna 
of Cape Vincent, N.Y.; Robert A. 
Davis, past president of the Brantford 
Real Estate Board and director of the 
Hamilton Chapter of the Appraisal In- 
stitute of Canada; and Sam J. Camp- 
bell, field director of the course and 
past president of the Hamilton Real 
Estate Board. 


The course is sponsored by the Mc- 
Master University Department of Ex- 
tension in co-operation with the AP- 
praisal Institute of Canada and C.A.- 
R.E.B. Further information may be 
obtained from the Director of Exten- 
of the University. 
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ALBERTA 


ALBERTA ALEUI: 


A thumbnail sketch of your fellow Realtors 
in Alberta so you'll know who's who. 


Lisanti din 
Henry Schwartz 
Lethbridge, Alberta 


Henry has lived in Alberta for some 
90 years, having arrived with his 
parents at the tender age of two years. 
His parents homesteaded in southern 
Alberta in 1909. 


Henry is a son of the late Joseph 
Schwartz, who operated a real estate- 
colonization and immigration office in 
Calgary in the 1920’s. Henry worked 
through his father's office in the im- 
migration department, as well as set- 
tling large numbers of immigrants in 
the Pigeon Lake and Telfordville dis- 
tricts. This area is now :n the well- 
known Leduc Oil Field. 


After Henry established his own 
. real estate and colonization office in 

‘Lethbridge in 1927, he was instru- 
oo in settling large numbers of 
immigrants in the Tilley-Brooks ir- 
tigation area. He worked in close co- 
operation with the Colonization De- 
partment of the Canadian Pacific Rail- 
way during that very busy period when 
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Real Estate 
Association 


southern Alberta was in the process 
of changing over from a ranching ec- 
onomy which had predominantly pre- 
vailed up to that time, to the more 
balanced farm economy which is now 
practised. 


Henry recalls with a twinkle in his 
eyes that when he first opened his 
office in Lethbridge he was only 22 
years of age. Prospective clients would 
walk into his office, “take a quick 
look around” and enquire “is the man- 
ager in, son?” This, Henry explains, 
“was very embarassing, but was over- 
come with the passing of time.” We 
must interject at this point that 
Henry's twinkle still remains. 


As Henry draws on the inevitable 
pipe and reminisces over those early 
years of settlement in southern AI- 
berta, he says “you know, when tra- 
velling through the various districts 
today, it is most gratifying to see’the 
progress these settlers have made in 
the last 25 years, doing their part in 
the moulding of our Canadian econ- 
omy.” 


He has made real estate and coloni- 
zation his life work. He owes a great 
deal of his success, and very gracious- 
ly gives credit to his good wife who 
so ably assisted him in his office for 
21 years. In 1949 Henry expanded his 
operations by adding general insur- 
ance to his business, when his eldest 
son, Gordon, joined the firm. Gordon 
is now a junior partner, and in 1955 
Henry’s youngest son, Edgar, also 
joined the firm. 


Henry believes that advertising is 
necessary in the real estate business, 
but he is a firm believer in personal 
contacts. A good percentage of his 
business is conducted through ‘“‘clien- 
tele’. He contends that “every deal 
should be concluded in such a manner 
that will allow you to return, and re- 
main, on a friendly basis with both 
buyer and seller. Gain the confidence 
of the people you deal with, and do 
your utmost to retain it.” We would 
suggest these are words of wisdom in 
the best tradition of the code of ethics 
pertaining to Canadian real estate, and 


EXECUTIVE COMMITTEE 


Aubrey M. Edwards, President, Calgary 

J.N. Winterburn, vice-president, Edmonton 
Directors: E. Jackson, Calgary; E. Sanders, 
Calgary; H. Milstad, Edmonton; R. Grierson, 
Edmonton; J. Rushfeldt, Delburne; L. Coward, 
Lethbridge; E. A. Wiseman, Red Deer. 


being practised by all realtors worthy 
of this profession. 

Mr. Schwatz has seen a lot of 
changes in Alberta since his boyhood 
days, and he is convinced that ‘south 
Alberta has the potential for a great 
future’”’. 


Henry takes an active part in the 
iocal real estate board, and is a mem- 
ber of the provincial and dominion 
boards. He was vice-president of the 
Lethbridge board in 1953 and presi- 
dent in 1954. 


He speaks several of the central 
European and Slavic languages fluent- 
ly. This no doubt has not only been 
profitable to him over the years, but 
has also been a very real boon to the 
hundred of new Canadians with 
whom he had to deal before they 
spoke any English. 

Henry Schwartz is a good citizen, a 
good fellow, and a good realtor. He 
not only holds the good will of his vast 
circle of past and present clients; he 
is also held in the highest esteem by 
his fellow realtors. That, in our opin- 
ion, is the ultimate. 


New Forms Now Available 


Last year the standard forms com- 
mittee developed two new standard 
forms for the use of members of O.A.- 
R.E.B. One is for use in listing com- 
mercial and industrial real estate, and 
should be standard equipment for 
realtors’ offices. The other form is an 
exclusive listing agreement on sum- 
mer properties and should soon be 
very much in demand. 


As is customary, forms may be ob- 
tained through your board secretary, 
or, if you are not in a board area, 
direct from the Association offices. 
Forms are sold as usual at cost price 
as follows: 


Commercial and Industrial Exclu- 
sive Listing Form #7/55 at $1.50 
per pad. 
Listing Agreement — Summer 
Properties, Form #8/55 at $1.35 
per pad. 










Who should pay for land develop- 
ment costs in Canada’s fast-growing 
communities? 

A three-cornered national battle for 
the answer is flaring up between 
government housing authorities, muni- 
cipal councils and private developers. 

For the first time the dispute came 
into the open as a national issue at 
the convention of the National House 
Builders Association. There were com- 
plaints by developers of municipal 
blackmail and coercion in the Metro- 
politan Toronto area. A spokesman 
for the Land Development Co. of 
Manitoba referred to extra cost burden 
because of extremely high specifica- 
tions for services and over-rigorous 
inspections. A Calgary developer com- 
plained of local inter-departmental op- 
position and lack of planned develop- 
ment. 
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Provincial Assistance 


The Project Builders and Land De- 
velopers Institute of NHBA has al- 
ready started investigations into the 
shortage of serviced land and the high 
cost of installation of new services. 
The convention last week passed a 
resolution asking the institute to ex- 
tend its investigations ‘to encompass 
all provinces where this is of concern 
with a view to getting provincial as- 
sistance in the financing of services 
for the development of land in their 
municipalities”. 
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Whatever the answer, the man at 
the foot of the totem-pole is the new 
home buyer. It’s a question of how 
the pressure should be applied. 


If the land developer has to pay 

for more than internal services, the 
extra cost goes on to the selling of 
; the new house—it can be as much as 
$200 per home. It means a bigger 
down-payment, a higher income level 
for the N.H.A. home-buyer. 
{ It also means—this is what has 
brought the situation to explosion 
point because of the sharpening edge 
on the market—he is less ready to 
buy. 


CHMC Position 


The Government authorities come 
into the picture through Central 
Mortgage & Housing Corp. When the 
developer picks up the check for ser- 
vices, it means in effect that the extra 
cost becomes part of the Government- 
insured mortgage. C.H.M.C. is then 
insuring a mortgage which in part 
covers the cost of laying down munici- 
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Controversy Over Land Development 


Costs Feature of NHBA Meet 


pal services. Neither does C.H.M.C. 
like the way in which land develop- 
ment costs then hike the house price 
and narrow the market field. 

The municipalities are caught two 
ways. They haven’t enough income or 
capital to meet the cost of servicing 
large blocks of land. The alternative 
is to issue debentures but the market 
for these is slower than it was and it 
is no longer an easy way out. 

But this method means that the 
home-buyer pays his share in taxes 








This is a comparatively new branch 
of the real estate business, but with 
the coming of the St. Lawrence Sea- 
way and the phenomenal expansion 
predicted for the lake port cities, it 
will grow in importance and volume. 

Due to the rehabilitation of indus- 
trial enterprises that will take place 
due to this expansion, many of the 
properties you will have to handle will 
be in the obsolete class. As com- 
panies move into new buildings which 
they build, buy or lease in new in- 
dustrial areas, the older properties 
which they have vacated will come up 
for sales. 


Facts of Life 


Most of them will be three or 
four storey, obsolete buildings in the 
older part of your city. They will 
probably be straight-jacketed as far 
as additional land for expansion or 
parking is concerned. The streets may 
be narrow and traffic congestion ter- 
rible. When you talk to the owner 
about asking price he will bring out 
an old appraisal (for insurance pur- 
poses) listing the value of every last 
nut and bolt separately. 

Or perhaps he will show you his 
company’s statement of book value 
showing original cost, plus all addi- 
tional alterations and additions. 

Right here, you, as a selling broker 
and expert in your own line, will have 
to take him by the hand and tell 
him some of the facts of life. 


A good approach would be to say 
“You have bought an acreage on the 
outskirts of the city with railway sid- 
ing, have you not?” 

His reply, toned down for polite 
listeners, will be: ‘Yes we are leaving 
this congested area with its narrow 
streets, congestion and perpendicular 


Selling Industrial Properties 
by M. H. Lounsbury 


and it is spread over a number of 
years. When the developer pays, it's 
passed on to the buyer in a lump sum. 

The tremendous growth in Metro. 
politan Toronto has high-lighted the ‘) 
problem. It is seen as a beacon-light #4 
warning of what will happen in othe; 
urban areas as the growth pressur 
spreads. ‘. 

The activities of private speculators 
has boosted land prices but the muni- 
cipalities are frequently in a position 
to state u.eir own terms. Sometimes 
these terms exceed the provisions of 
the Planning Act of Ontario which was 
re-written last year but is still critic- 
ized for its looseness. 


—Financial Pos: 


(elevator) assembly line and building 
ourselves a modern, well-ventilated 
and lighted one-floor factory with 
curtain walls and plenty of room for 
expansion. We have railway siding 
and good bus transportation. In addi- 
tion we'll have much pleasanter sur- 
roundings for our employees. We ex- 
pect our labour turnover in the new 
location will be negligible.” 


Diplomacy ; 

Here is where you go into action 
and do an adroit and very diplomatic 
selling job in reverse. You remind him 
that while he has, in effect, given you 
at least 10 good reasons for selling, 
could he think of one good reason for 
someone to buy this old relic? 

You must tactfully get across to the 
owner that all he has to offer is: land. 
value plus the amount which the 
ground floor enhances this land value. 
Also, to effect a sale, it may be neces- 
sary to give terms and take back a 
mortgage for 60 per cent or 70 per 
cent of the purchase price. 

Point out that potential buyers will 
only come from a young company un- 
able to afford anything better, or one 
that could possibly use the upper floors 
for light manufacturing or similar 
uses. 


If, on the other hand, you are for- 
tunate enough to be offered a listing 
on a new up-to-date building similar 
to the one described by the disgruntl- 
ed owner of the old relic, do not hesi- 
tate to take it at full land value plus 
pretty close to replacement cost of ) 
the buildings. ' 

Your ultimate buyer for this mo- 
dern factory will be the user who can 
put this building to his own'use with 
the least possible alteration and ad- 
ditions. 
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Webb & Knapp (Canada) Limited 


Directors, Policy Announced 


fen prominent Canadians from the 

i, of finance, industry, banking and 

ww have been elected to the board of 

rectors of Webb & Knapp (Canada) 
ited. 

\Webb & Knapp (Canada) Limited, 

pew real estate development com- 

»any to be controlled in Canada, will 
- ‘ age in large scale operations 
»sroughout the country. It is planned 
hat public financing will be under- 
xen through a group of Canadian 
raferwriters. 

The United States interest in the 
,enture is Webb & Knapp, Inc., with 

:dquarters in New York. 

‘The 10 Canadian directors are: Wil- 
ham A. Arbuckle, president of Great 
Htritain and Canada Investment Corp- 
oration, Montreal; Lionel A. Forsyth, 
QC., president, Dominion Steel & 
Coal Corporation Limited, Montreal; 
lwuis P. Gelinas, president, Geoffrion, 
Robert & Gelinas, investment dealers, 
Montreal; Albert E. Grauer, president, 
Iiritish Columbia Power Corporation 
Limited, Vancouver; J. D. Johnson, 


chairman, Canada Cement Company 
Limited, and _ vice-president, The 
Royal Bank of Canada, Montreal; Hon. 
Ray Lawson, chairman, Lawson & 
Jones, Limited, London, Ont.; Lazarus 
Phillips, Q.C., senior partner, Phil- 
lips, Bloomfield, Vineberg & Goodman, 
barristers and_ solicitors, Monreal; 
Neil Phillips, partner, Phillips, Bloom- 
field, Vineberg & Goodman, Montreal; 
Jean Raymond, managing director, Al- 
phonse Raymond Limited, Montreal; 
John C. Udd, president, Strategic Ma- 
terials Corporation, Montreal. 


The United States directors are: 
William Zeckendorf, president, Webb 
& Knapp, Inc.; Robert B. Anderson, 
president, Ventures Limited, Toronto; 
Graham Mattison, senior partner, 
Dominick & Dominick, New York; 
Nicolas M. Salgo, executive vice-presi- 
dent, Webb & Knapp, Inc.; William 
Zeckendorf, Jr., vice-president, Webb 
& Knapp, Inc. 


The announcement said that while 
operating in a pattern similar to that 
of Webb & Knapp, Inc., U.S.A., the 


Foreign Interests In Canadian Real Estate 


During the past nine months Short- 
ul & Hodgkins Limited have found 
keen American interest in Toronto 
real estate. In that time, among other 
they have had four sales 
amounting to over $6,800,000 to New 
York investors. Most recent sale was 
the head office of the Salvation Army 
National Headquarters at Jarvis and 
Isabella Streets to a group of New 
York and Canadian investors for about 
$600,000. Peter Draimin, of Shortill 


& Hodgkins Limited, negotiated the 
sale. 


sales, 


This is an historic property 70 years 
old, most recent owner being the 
Salvation Army; prior to that it was 
the Dr. Barnardo Home. Once owned 
by the Cawthra family, the late Sir 
William Mulock later occupied one of 
the buildings and the Salvation Army 
bought the Mulock property in 1945 
and the Bernardo Home in 1948. It 
is expected a large apartment house 
Will be erected. Names of purchasers 
vere not disclosed. 


Prior to this, in December, they 
closed the sale of a 75-suite apartment 
house at 100-110 Oriole Parkway for 
A. W. Farrow, and 400 Avenue Road, 
Corner of Edmund Ave. for H. W. De- 


Guerre. These two apartment houses 
sold in excess of $1,250,000. 


In May of last year, in conjunction 
with another realtor, they sold to New 
York interests the Harry W. Knight 
building, 25 Adelaide St. West, for a 
sum in excess of $5,000,000. This was 
one of Toronto’s newest office build- 
ings and the largest downtown sale in 
25 years. 


They report keen interest in well 
located Toronto properties showing a 
fair return and at the present time 
are working with American, European 
and English interests on several large 
projects. 


As further evidence of foreign in- 
terest in Canadian real estate, an or- 
ganization known as United Lands 
Corporation, sponsored by British and 
Canadian financial interests, have ac- 
quired some 900 acres on the south side 
of the Queen Elizabeth Highway near 
Clarkson for a complete town site. 
This project will include sites for in- 
dustrial, residential and commercial 
buildings. J. O. Hodgkins, vice-presi- 
dent of Shortill & Hodgkins Limited, 
was recently elected a Director of 
this large English organization. 


new Canadian firm is an independent 
organization and not a subsidiary of 
the former. ; 


Webb & Knapp, Inc. is the largest 
and best-known real estate and urban 
development organization in_ the 
United States. It gained international 
prominence for the role it played in 
securing the United Nations for New 
York, by making the now famous site 
available. 


The U.S. firm also helped select a 
site and negotiate the purchase of a 
central Manhattan property on behalf 
of private Canadian interests for the 
building of “Canada House”, to be- 
come a centre for Canadian activities, 
both private and governmental in New 
York. 


As a general real estate, construc- 
tion, and investment company, Webb 
& Knapp (Canada) Limited's activi- 
ties will fall into the following cate- 
gories: (a) Purchase or lease of prop- 
erty for development, whether urban, 
suburban, rural or wild lands; (b) con- 
struction of buildings on land con- 
trolled in fee or leasehold; (c) pur- 
chase of existing improved properties 
for investment or redevelopment for 
recurring earnings; (d) management 
of properties for its own account. 


The company will NOT engage in 
brokerage. 


Canadian Projecto 
Supply Introduction 


A portable projector designed 
specifically as an advertising medium 
is being introduced by Canadian Pro- 
jecto Supply Co. The Projectograph 

has_ particu- 

- lar applica- 

‘< tion for real- 

tors, as list- 

ings may be 

projected au- 

tomatically 

and continu- 

ously in the 

office. Thus 

attractive 

features are 

visible to salesmen and to c::stomers, 

and saleability is enhanced for prop- 
erties. 


2 ee» 


Regular 35 mm. film is used, and 
costs are less than 18 cents per pic- 
ture. Screen sizes from 812” x 11” to 
18” x 24” are available. The machine 
runs on 25 or 60 cycle AC. Further 
information may be obtained from 
Canadian Projecto Supply Co., Box 42, 
St. Catharines, Ontario. 
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National Capital Plan’ 
(Continued from page 8) 
+ 


2 view to finding a satisfactory solution to the complicated 
>roblem are now taking place. 

While this article has not dealt to any great extent with 
mousing, the work of CMHC within the National Capital 
zrea is worthy of note. The Corporation’s direct account 
= use-building program has been extensive. It includes 
a Veterans’ development of 275 houses in Hull; another 
= 423 houses in the Merivale Road-Carling avenue area of 
Ortawa’ the Strathcona Heights Apartment development 

? 418 units for veterans at Mann avenue, Ottawa; 214 de- 
‘ached houses for members of RCAF stationed at Uplands 
é:rport; and another 500 houses for RCAF personne] at 
Pockcliffe airport. J 

Federal assistance has also been provided under Section 
°5 of the National Housing Act for development of ser- 
viced lots and house building in the Hurdman’s Bridge 


area along the Rideau River. Here a federal-provincia} land 
assembly known as Riverview Park is providing 634 ser. 
viced lots with municipal co-operation. 


An excellent example of a large-scale combined single 
and multiple dwelling project carried out by a single 
private firm with assistance under the National Housin.: 
Act is the Manor Park project in Ottawa's east end. 


Like any large-scale co-operative enterprise the Nationa 
Capital Plan has had its growing pains. Of some of them 
it has not yet been relieved, but solutions to problems and 
procedures gradually are being worked out in the light of 
experience gained. The most urgent and basic problems 
having been dealt with, the various planning authoritie, 
are now in a position to give full consideration to other 
aspects of the work. For example, the great need for 
urban re-development, particularly in the central area, js 
recognized. This is a problem common to all Canadian 
cities, and a practical solution must be found. It is hoped 
that the second decade of the plan will see a good start 
on this much-needed aspect of the capital’s re-development 
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LETTERS TO THE EDITOR... 


H. W. Follows, 
Redacteur, 
The Canadian Realtor. 

Seulement quelques mots pour vous 
dire comme j'ai apprécier ‘The Cana- 
dian Realtor”. J’y ai trouvé beaucoup 
dimportantes informations que je 
n/aurais pues trouver ailleurs. Je le lis 
une fois, deux fois, et méme trois fois 
et chaque fois je trouve quelque chose 
de nouveau et de plus intéressant. 

Le fait que je suis un nouveau 
membre ne m’empéche pas d’apprécier 
a sa juste valeur les grands reportages 
et articles trouvés dans la brochure. 

J'attends toujours avec impatience 
que le nouveau mois m’apporte ma 
copie du Realtor. 

Permettez-moi de vous remercier 
pour votre générosité en m’acceptant 
comme membre de votre organization. 
Je réalise parfaitement tous les grands 
bénifices qu’il y a en y étant membre. 
Je vous promets que je ferai toujours 
mon grand possible pour étre un 
membre actif et co-operatif. 


Emery Bergeron, 
Lacolle, Quebec. 
member 
* * a 
Mr. W. Follows, 
The Editor, 
The Canadian Realtor, 

Just a few words to tell you how I 
appreciate receiving The Canadian 
Realtor. It is a source of information 
unobtainable elsewhere. 


I read it once, twice and three times 

and each time I find something new, 
or something which I did not catch 
at first reading. 


I am new member, but I do appre- 
ciate the articles found in this maga- 
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zine. From month to month I always 
look forward to receiving it. 
I wish to thank you for accepting me 
into the Association, because there 
are so many benefits to be obtained 
from membership. I assure you that I 
will always do my best to be worthy 
of it. 
Emery Bergeron, 
Lacolle, Quebec. 
* = + 

The Editor, 

Canadian Realtor. 

I have just concluded reading the 
February issue of “The Canadian 
Realtor’, in which I notice you are 
the new editor. 

I would like to compliment you for 
the excellent contents of this maga- 
zine. I believe it is the best copy I 
have ever read. Your coverage is 
broad. Your set-up is attractive and I 
found the articles in the issue both 
vital and interesting. 

I hope you will continue on keeping 
your issues as interesting as this first 
one. 

Harry McArthur, 
Vice-President, 
Toronto Real Estate Board. 


Poverty is not a disgrace, but it 
most certainly is an inconvenience to 
enjoyable living. 

-Anonymous 
& on * 
Mary had a little lamb, 
Its fleece was white as snow, 
But everywhere that Mary went, 
‘Twas her calves that stole the show. 


* % ” 


No matter how flat your conversa- 
tion, a woman likes to have it flatter. 


This yarn “tells” best if you drag 
it out, but we'll shorten the traces to 
give you the outline. A hillbilly father 
and son were sitting on the side of a 
mountain overlooking a valley. <A 
train came into view and the boy 
turned to his father and said, “Paw, 
what makes that there engine go?” 


“Reckon I don’t rightly know, son.” 


A plane went by high overhead. 
“Paw, what keeps that airplane up in 
the sky?” 


“I d’know, son.” 


A motor boat skimmed by on the 
valley river. ‘‘Paw, what makes that 
there boat go without no paddle?” 


‘“Kain’t say as I know, son.” 


After some moments, the boy said, 
“Paw, you don’t mind if I ask you 
questions does you?” 


“Nope, that’s the way you learn 
things, son.” 
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REAL ESTATE 
DIRECTORY 


GENERAL 
REAL ESTATE 


e CORNWALL, ONT. 
Dominic A. Battista, Realtor, 
634 Augustus St., 

Cornwall, (the Seaway City). 


FOR REAL ESTATE 
SALES 


e BRANDON, MAN. 


Hughes & Co. Ltd., 
125 - 10th Street. 


CALGARY, ALTA. 


Burn-Weber Agencies, 
218 Seventh Ave. W. 


EDMONTON, ALTA. 


Spencer & Grierson Ltd., 
301 Northern Hardware Bldg. 


NIAGARA FALLS, ONT. 


David D. McMillan, 
1916 Main Street. 


OTTAWA, ONT. 


Brownlee & McKeown Ltd., 
63 Sparks St. (Central 2-4203). 


OTTAWA, ONT. 


A. H. Fitzsimmons and Son, 
Realtors, 197 Sparks Street, 
Ottawa, Ont. Phone CE. 6-7101. 


PETERBOROUGH, ONT. 


Irwin Sargent and Lowes, 
441 Water Street. 


VANCOUVER, B.C. 


Blane, Fullerton & White Ltd., 
517 Hamilton Street. 


WINDSOR, ONT. 


Alex. E. Hoffman, 
930 London St. West. 


FOR INDUSTRIAL 
SITES AND PROPERTIES 


€ EDMONTON, ALTA, 
Don Reid Real Estate Co., 
11563 Jasper Avenue. 


e EDMONTON, ALTA. 


L. T. Melton Real Estate Ltd., 
10154 - 103rd Street. 


e FORT WILLIAM, ONT. 


G. R. Duncan & Co. Ltd., 
1215 May Street. 


HALIFAX, N.S. 
Roy Limited, 
Roy Building. 
OTTAWA, ONT. 


Leddy-McFarlane Ltd., 
198 Bank St. 


REGINA, SASK. 


W. Clarence Mahon, 
350 Western Trust Bldg. 


TORONTO, ONT. 


Barry E. Perlman & Co. Ltd., 
972-4 Eglinton Ave. West. 


WINDSOR, ONT. 
Alex E. Hoffman, 
930 London St. West. 


FOR FARMS 
AND RANCHES 


e EDMONTON, ALTA. 


L. T. Melton Real Estate Ltd., 
10154 - 103rd Street. 


HALIFAX, N.S. 
Roy Limited, 

Roy Building. 
KAMLOOPS, B.C. 


George C. Hay Ltd., 
418 Victoria St. 


WINDSOR, ONT. 


U. G. Reaume Ltd., 
176 London St. W., 
802 Canada Trust Bldg. 


FOR IDEAL 
STORE LOCATIONS 


e FORT WILLIAM, ONT. 


G. R. Duncan & Co. Ltd., 
1215 May Street. 


FOR PROPERTY 
MANAGEMENT 


e HALIFAX, N.S. 
Roy Limited, 
Roy Building. 


e TORONTO, ONT. 


Shortill & Hodgkins Ltd., 
2781 Yonge Street. 


e VANCOUVER, B.C. 


Blane, Fullerton & White Ltd., 
517 Hamilton Street. 


e WINDSOR, ONT. 
U. G. Reaume Ltd., 
176 London St. W., 
802 Canada Trust Bldg. 


FOR APPRAISALS 


e CALGARY, ALTA. 


Ivan C. Robison, B.A., LL.B., 
613 Lancaster Bldg. Phone 63475. 


EDMONTON, ALTA. 


Weber Bros. Agencies Ltd., 
P.O. Box 37. 


TORONTO, ONT. 


Chambers & Meredith Ltd., 
24 King Street West. 


FOR SUMMER 
PROPERTIES 


e MUSKOKA, ONT. 
Francis J. Day, 
Port Carling - Phone 84. 


Rates for Advertising 


In the Real Estate 
Directory: 


Per 
Issue 
2 lines — 12 issues Sidhe $3.00 


2 lines — 6 issues $3.50 
2 lines — less than 6 issues $4.00 


Additional lines, 50 cents per issue. 
No charge for city and province lines. 


PROFESSIONAL 
LISTINGS 


Edmonton Land Co. Ltd. 
Farm lands, city properties, industrial sites 


1 MacDougall Court, 
10062 - 100th Street 


Edmonton, Alberta 
Manager - J. W. Sherwin Phone 22655 


R. A. DAVIS & CO. 
REAL ESTATE APPRAISERS 
AND CONSULTANTS 


R. A. Davis, M.A.L, A.U.A., S.R.A. 
357 Bay St. 13 George St. 


Toronto, Ont. 
EMpire 8-9484 


Brantford, Ont. 
2-1513 
Hanks & Irwin 


ARCHITECTS 


2848 Bloor St. W., 
TORONTO 
RO. 6-4155 


Walter Smith & Co. 
Accountants & Auditors 


2461 Bloor St. West, 
TORONTO 
RO. 9-4113 


Rates for Professional Listings 


For six insertions ..... 
For twelve insertions 




















Brokers , 


Here's How To Multiply * 
YOUR SALES 


By making every Realtor in the Country your agent 
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Move your industrial and commercial listings faster by 
national co-op selling through the Canadian Realtor 
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Your advertisement in the Realtor will serve a national co-op purpose. It will: é 


© Show your property to 5,700 members of the Canadian Association 
of Real Estate Boards from coast to coast. 


®@ Enable you to sell more, faster, for you will have the co-operative 


ed 


efforts of Canada’s realtors at your disposal. 


® Cost you LESS than conventional methods at present employed (e.g. 
direct mail pieces). 


I ARIAT LS AMO OD OS ES Fe AS 


Advertise your high value properties in The Canadian Realtor and thereby take ad- t 


vantage of this national medium to reach your fellow realtors. 


Advertising Rates 





Per Insertion One Time 6 Times 12 Times 


ME cr slice ag tndahincehb ihiapaameulisshiire $140.00 $125.00 $110.00 
PRE sic ascsase cchanadeintarecenixicnnpinins 118.00 104.00 99.00 
agile ds aletsabanstansbmcioe . 84.00 74.00 64.00 
I dia ess cdhteaenindcgahcchotnewos 64.00 57.00 54.00 
One-quarter page ........c.:cccssssssssessisveseeeeee 59.00 52.00 47.00 
i ast cita pds oasy 40.00 35.00 30.00 
I a icc icgctcnsiecienescesenscneaes 30.00 27.00 24.00 


Advertising copy to be mailed to: The Canadian Realtor 
19 Duncan St., 


Toronto, Ontario ‘ 






The Canadian Realtor is published on the I5th of each month. Advertising 
copy to reach publishers no later than the Ist of the month of publication. 


